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The Prudential Insurance Company of America 


FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARE., N. J. 
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INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 


ro] cum “OC valtihae ‘Sue 0¢ =—36 
S A L E S M E N At no time in many years have 
conditions called for sounder un- 
derwriting, clearer ,vision or more, 
W H O ' pure grit from the agent than now 
during deflation, readjustment of 
Cc A N values and general reconstruction. 
The agent who represents this strong 
“AMERICA FORE” American Company with its 67 years of 
A P P R O A ‘. H experience, ample resources, solid repu- 
tation for prompt cash payment of all just claims, co-operating 
force of able field men and SERVICE plus, may well view 

BUSINESS PROFESSIONAL present conditions with calmness and optimism. 
: & , He can feel that every Continental policy he issues is a well- 
laid stone in a business foundation that will endure. 
If you place yourself in that class THE CONTINENTAL 
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= - ; Insurance Company 

= get in touch with us at once— 

= Cash Capital, $10,000,000 HENRY EVANS, President 

= ERNEST W. BROWN, Secy.-Treas. Home Office: 80 Maiden Lane, New York 

= t ‘ CANADIAN PACIFIC COAST WESTERN 

: INTERSTATE BUSINESS MEN S DEPARTMENT: DEPT: DEPARTMENT: 

AI W.E. Baldwin, Manager C. E. Allan, Secretary J. R. Wilbur, Sec’y 

Y} ACCIDENT ASSOCIATION . f 17 a John Street, Ins. Exchange Bldg.. 332 S. La Salle St.. 
ii BROWN BUILDING DES MOINES, IOWA UJ MONTREAL SAN FRANCISCO CHICAGO 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


GROUP INSURANCE 
Forward looking employers carry Group insurance. 
They find it accomplishes all the resuits claimed for it. 


In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company, 


Group, and the multiple forms of insurance provid- 
ed by The Travelers, afford agents and brokers great 
opportunities. 


Moral: Represent The Travelers. 














Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 
All ansevers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 


The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 

















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is oper. to you. 


’ Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 








A Progressive SURETY and CASUALTY Company 
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established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
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JUST AN EXCUSE 

OT so long ago life insurance agents 
N were waxing enthusiastic on the 
subject of the benefits they were gaining 
from the impetus given to life insurance 
by the activities of the War Risk Bu- 
reau. Though not the only cause of the 
great increase of their business, yet be- 
cause of the scope of its work, an ex- 
traordinarily large number of people 
came to realize the true value of life 
insurance. It was brought home to them 
with a vividiess unattainable by any 
other means, that it would supply a 
definite need in their lives. l*urthermore 
the fact that relatively few of the polt- 
were than ten thousand 
dollars accustomed the people to think 
of insurance in much larger sums than 
had previously been the case. All these 
things combined to make life easy for 
the agents: they wrote insurance almost 
faster than the companies could care for 
it. Following the conclusion of the war, 
many of the soldiers, dissatisfied with 
the War Risk Bureau, dropped their in- 
surance with that. organization and took 
policies with private companies, despite 
the fact that agents everywhere did their 
best to prevent lapsation of Government 
insurance. Now, however, the peak of 
the increase seems to have passed, and 
agents are not quite as rushed as they 
were a few months ago. .\nd, strange 
to relate, we have heard com- 
plaints that it is all due to the War 
Bureau. They explain this by 
calling attention to the lamentable ineff- 
ciency which attended the initial years of 


cies for less 


many 


Risk 


the Bureau's existence, saying that this 
fact has proved somewhat of a boomer- 
ang, and that young men who to-day 
should be the best prospects, are in fact 
These young men 
and its 
workings, and cite the Bureau as an ex- 
ample. Now, while it may be true that 
prospects are making this excuse, we 


not prospects at all. 


claim to be sick of insurance 


doubt that it is more than an excuse. That 
state of mind which has, for some time 
past, been favorable to securing life in- 
surance applications for large sums has 
not yet disappeared, nor will it until an- 
other generation has arisen, and perhaps 
not then. The fact of the matter is that 
at the present time people are chary of 
spending money for anything at all not 
absolutely necessary to their immediate 
needs. In many cases they have not the 
money to spend and in any event the gen- 
situation is such that 
far more 


eral economic 


money in hand is 
than any commodities whatsoever. 
should not be surprised if people wanted 
insurance as much as ever: they simply 
do not want to pay for it. 


HE situation in Mississippi in regard 

to the suits instituted against the 

fire insurance companies operating in 
that State has assumed a somewhat more 
complicated aspect. A court order was 
issued forbidding the fire insurance com- 
panies to withdraw from the State as a 
result of any agreement or conspiracy 
between them, though this order is not to 
be construed as forbidding an individual 
company, acting upon its own initiative 
and without agreement with any other 
company, to withdraw if it so elects. On 
behalf of the insurance companies it is 
stated that they have not acted in concert 
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desirable 


We 


in this matter, except in the selection of 
counsel to represent the companies in 
the suits brought against them. It would, 
therefore, seem that any individual com- 
pany is free to withdraw from the State, 
if its decision to do so is made of its free 
will and not as a result of agreement or 
conspiracy with any other company or 
companies. The continuance of the 
supply of fire insurance for the business 
and other interests of Mississippi is such 
an important matter that it would fully 
warrant the calling of a special session 
of the legislature to so amend the laws 
as to render it possible for the compa- 
nies to resume active operations in Mis- 
sissippi. The pinch has not been felt to 
any extent as yet, but will become more 
apparent when the existing policies are 
canceled or expired. Then the business 
interests may be depended upon to make 
known their needs and wishes to the 
legislature in no uncertain tone. 
Lr one respect, at least, the favorable 
results of the campaign for reduction 
of the fire waste are now distinctly no- 
The National Board of 
Underwriters, by its Actuarial Bureau, 
has prepared a tabulation of the number 


ticeable. Fire 


and amounts of loss claims due to incen- 
diarism in each of the last four calendar 
years. The figures show 908 claims ag- 
gregating $1,504,689, in 1919, as against 
7.943 claims for $8,121,816, in 1916, 
the figures for each of the last three 
years having indicated large decreases 
from those of 1916. It is apparent from 
these statistics that criminal fires have 
shown a decrease of eighty-eight per cent 
in number, and eighty-one per cent in 
property loss in 1919, from the losses of 
1916. This is a very hopeful sign, and 
one which should encourage fire preven- 
tion workers to continue their propa- 
ganda for the elimination of waste by 
fire. 


ESTERN insurance men expect a 
general revival of business con- 

ditions within. the coming few weeks. 
The low prices for farm products and 
farmer hard. 
the banks to 
capaeity, and the banks in return have 
borrowed from the federal reserve un- 
usually large amounts. But there is an 
unmistakable movement among farmers 
to get their stuff to moving and as soon 


live stock have hit the 


He has borrowed from 
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as that starts immediate improvement jR=== 

will result. F. A. Sabourin of the South- 

ern Surety is quoted as stating that al- FIRE INSURANCE TOPICS 

ready the improvement is noticeable. The 


few banks that are closing are practically 
sound, he says. They are temporarily 
pinched by excessive loans and will 
shortly reopen. Their closing creates an 
erroneous impression. An entirely dif- 
ferent atmosphere is to be expected after 
the turn of the year. 


HE year 1920 was obviously a most 
unfavorable one in which to dis- 

pose of stocks bought a decade or 
more ago as investments. If, therefore, 
the New York life insurance companies, 
which still retain certain stocks among 
their resources, had sold them this year 
they would probably have sacrificed 
three-quarters of their cost, and thus 
imposed a heavy burden of !oss upon 
policyholders. While the law of New 
York requiring the sale of such securi- 
ties has already had its time limit ex- 
tended more than once, fairness and 
a desire to secure equities to policyhold- 
ers should prompt members of the 
legislature to still further extend the 
time in which the companies are re- 
quired to divest themselves of stock own- 
ership. Such action can hardly fail to 
be beneficial in its effect, and should 
assist the companies to ultimately come 
out even on such investments, or at least 
If the 
legislature still believes it to be its duty 


to minimize their loss thereon. 


to force the companies to sell their 
stocks, it ought to do all in its power to 
prevent loss by such compulsory sale. 


Holiday Greetings 

Tue Spectator has received a great many 
cards from insurance companies, company man- 
agers and agents conveying holiday greetings, 
and we take this opportunity to express our 
appreciation of the good wishes so expressed. 
In reciprocation, we trust that the many 
friends of Tue Specrator in the insurance 
business may find the coming year a happy and 
prosperous one. 


Insurance Society of New York 
The celebration of the twentieth anniversary 
of the Insurance Society of New York will be 
in charge of a special committee composed of 
Clarence A. Ludlum, Hugh R, Loudon, James 
Marshall, Wallace Reid and Alfred M. Thor- 
burn, so that the success of this notable func- 
tion is assured. The date fixed for it is Febru- 
ary 25, 1921. The society has taken in a con- 

siderable number of new members lately, 














NEW YORK SURVEYS 

Paper Stocks.—We are convinced that 
paper stocks are increasing because of the 
size of the Christmas and New Year’s cards 
we have received. 

Sprinkler Fires—Bulletin No. 1637 of 
New York Fire Insurance Exchange lists 
some fourteen sprinkler fires for the month 
of October. The water damage seems to 
run heavy in these fires now. 


The Twentieth Anniversary.—Chairman 
Cc. A. Ludlum, at the Twentieth Anniversary 
meeting of the insurance society, held a 
meeting of the committee on the twenty- 
ninth. The plans are well advanced for the 
affair, and will be set forth shortly. 


Water as a Cause of Fire.—The announce- 
ment from New England that it had been 
shown that friction caused by water had 
set fire to the hose has been seized upon 
by the opponents of prohibition. 

It is pointed out that in these days the 
canal leading from the throat to the stom- 
ach is exposed to much the same danger. 


The Collection Rule.—The suggestion 
which is usually made that the rule as 
to collection in the local territory be sus- 
pended at times like this does not meet with 
favor; as a matter of fact it is a most salu- 
tary rule for the company, agent, broker, 
and jnsured. Let it remain. 


The Insurance Lectures.—The lecturers 
in the institute courses last week were 
Owen A. Marrin, of the North British & 
Mercantile Insurance Co., on “The Stand- 
ard Fire Insurance Policy;” Wim. IF. Barton, 
General Adjuster, North British & Mer- 
cantile Insurance Co., “Policy Forms and 
Clauses;” and Carroll L. DeWitt, Agency 
Superintendent of Fred S. James & Co., who 
gave his second and last lecture on “Agency 
Law, Agency Management and Agency 
Organization.” The next lecture will be 
given on Monday next. 

Is the War to Blame?—We always like to 
shift the blame, or ‘we like to discover a 
cause, and apparently, the first cause that 
is put forth for a certain condition if it has 
even a trifling basis of fact, is at once ac- 
cepted as the solution of the problem. This 
is the case in regard to the so-called wave 
of crime in which we are supposed to be 
engulfed at the present time. .It is so easy 
to blame all this on the war that we do it 
unconsciously, but in all probability that is 
only a part of the reason, other things may 
be equally to blame. There are phases of 
it, however, which touch the insurance busi- 
ness, and these ought to be recognized by 
every one interested in the institution of 
insurance. By this we mean that insurance 
is charged with a public interest, and it 
must not, in any of its phases, permit its 
policies to be used in such a way that they 


4 


will create a moral hazard in any form of 
its operations. 

The Bonus.—The plan now being gen- 
erally adopted of incorporating the bonus 
into the annual salary may to the employ- 
ing person be observed as making an increase 
in the salary, but on very widespread in- 
formation we can assure them that such is 
not the fact. The employees long ago con- 
sidered this as part of their salary, so the 
mere changing of the form in which it is 
paid does not raise the salary. Please add 
a little more, the employees say. 

The Insurance Tailor.—We think it quite 
likely, if the Mississippi tailor had taken 
into consideration the fact of the present 
condition of the wearing apparel market. 
he might have hesitated before endeavoring 
to sell the new suits which he has on the 
market for the insurance companies at the 
somewhat high price of $2,000,000,000, for 
the entire stock. For many months now, 
the tendency has been to wear one’s old 
clothes, but evidently our Southern friends 
had not ascertained that this was equally 
true of corporations as of individuals, hence 
the difficulty being experienced in the ready 
disposal to the companies of the new suits 
which have been put on the market. 


PHILADELPHIA NOTES 

Harry Furlong for the Defense.—Harry 
Furlong of the firm of Brady and Furlong, 
prominent local agents here, has been 
chosen by his fellow-citizens at Fort Wash 
ington, a suburb of Philadelphia, to be chief 
of the vigilant committee to put down 
crime in that vicinity. 

Visitors to Philadelphia.—Reniamin Auer- 
bach of Herrick & Auerbach. Chicago in- 
surance managers; F. S. Tewksbury, Vice- 
President of Pittsburgh Fire, and C. K. Un- 
derhill of Underhill and McClure, general 
agents of Pittsburgh, were Philadelphia vis- 
itors during the past week. 

New Offices for Storey & Son.—It has just 
been learned that Samuel Storey & Son 
have leased the offices formerly occupied 
by Delaware Underwriters at 3d and Walnut 
Sts.. where they will move about January 15. 
An agency department will be established 
and steps taken to increase their already 
large business. 

New Year Changes.—January 1, 1921, 
brings many modifications in local condi- 
tions. The forms to be used on Philadelphia 
business after this date as approved by The 
Philadelphia Fire Underwriters Association 
undergoing many changes. The lightning. 
coinsurance and benzine clauses, auto 
permits, vacancy and unoccupancy permits 
and many others have been improved. Jan- 
uary business written in December and 
stamped by the association before January 











in 


de 


me 
Sc 
Sc 
su 
dit 
ha 


pe 


on 


Ge 
mt 
ha 


un 
firt 


ten 
ler 


the 
of 

det 
tor 


col 
day 
De 
tot 
abc 


age 
ap] 
Ro: 


rec. 
Spr 
ing 
ber. 
Lor 
Yor 
Firs 
Imy 

I; 
ance 
izec 
in t 
the 





a 





December 30, 1920 


THE SPECTATOR 


Fire Insurance 








1 will not require the new forms. Decem- 
ber policies written in January likewise. 
But January business stamped in January 
must be, according to the new forms and 
regulations. 

Gets a Pop Gun.—Robert Bishop, of Wag- 
ner Taylor Edson Co., a prominent member 
of the famous Red Rooster Club at Philadel- 
phia, composed exclusively of local counter 
men, was recently presented with a real “Pop 
Gun” by his fellow friends who “Crow” at 
their annual Christmas dinner. It is said 
“Bob” used the gun to good advantage dur- 
ing the holiday season, but material evi- 
dence to date is not forthcoming. 

Waiters and Waitresses.—The appeal to 
members of the Philadelphia Fire Insurance 
Society here to give their patronage to the 
Society’s noon-time meal has resulted in 
such increased attendance that the present 
dining room facilities are inadequate to 
handle the service. An excellent lunch is 
served, and the house committee is being 
petitioned to get another live waitress and 
one more dumb waiter. 


BOSTON SURVEYS 


C. S. Coxe Makes a Change.—Charles S. 
Coxe, special agent for the Hartford, with 
much experience in the New England field, 
has entered the service of Patterson, Wylde 
& Windeler. He will be identified with the 
underwriting and agency department of the 
firm in eastern Massachusetts territory. 

That Tenement Sprinkler Law.—The at- 
tempt to amend the tenement house sprink- 
ler law has been deferred for three months 
by the Massachusetts Senate. It has shifted 
the responsibility entirely upon the Mayor 
of Boston, by making installation depen- 
dent upon the orders of the Mayor of Bos- 
ton. These tactics are universally regarded 
as a “passing of the buck.” 

Fire Damage in Boston.—The first real 
cold snap of the season which came the 
day after Christmas kept the Boston Fire 
Department continuously on the jump. The 
total damage of the day is estimated at 


about $10,000. 


CHICAGO AND THE WEST 


To Represent the Royal.—The 
agency of Childs, Yonug & Wood, have been 
appointed Chicago representatives for the 
Royal Insurance Co. 

Sprinkler Leakage Conference.—At the 
recent monthly meeting of the Western 
Sprinkler Leakage Conference, the follow- 
ing new companies were elected to mem- 
Commercial Union Assurance of 
London, Commercial Union Fire of New 
York, Palatine, Union Assurance, California 
Fire, Home Fire and Marine, Star, Patriotic, 
Imperial and Hudson. 

Insurance Exchange Club.—The Insur- 
ance Exchange Social Club has been organ- 
ized by a number of the young men engaged 
in the different branches of the business in 
the Insurance Exchange. The purpose of 


local 


bership: 


the organization is the promotion of good 
fellowship and_ better acquaintanceship 
among the fraternity through social activi- 
ties. Announcement of the first social event 
will be made in the near future and it is 
expected to conduct several such affairs. 
‘the only qualification for membership in 
tue club is that the applicant be actively 
engaged in the insurance business, either 
as an officer or employe of one of the in- 
surance companies, branches or agencies 
located in the Insurance Exchange.  Fol- 
lowing are the officers: President, E. E. 
Inglander, Aetna Fire; Vice-President, R. 
F. Doyle, Underwriters’ Adjusting Com- 
pany; Secretary, W. Kinneally, Purnell 
Dudley Company; Treasurer, T. J. Duffy, 
Pennsylvania Fire. 

Rod of Aaron Meeting.—The annual meet- 
ing and initiation ceremonies of the Rod of 
Aaron, an organization of western fire in- 
held Tuesday last in 
the crystal room of the Great Northern 
Hotel, following a luncheon at 2 o'clock. 

Auto Underwriters Organize——With the 
purpose of curbing the activities of automo- 
bile thieves, the Automobile Underwriters’ 
Association of Cleveland has been organ- 
ized by the insurance men of that city. 

F, J. Carroll Resigns.—F. J. Carroll has 
resigned as executive special agent for the 
American Indemnity in Indiana, to go with 
the National Surety in Indiana and eastern 
Missouri, 


surance men, Was 


Companies New to Texas 

Licenses have been issued by the State De- 
partment of Insurance and Banking to the fol- 
lowing companies to do business in Texas, all 
of which are new to Texas.: 

Reliable Fire Insurance Company of Day- 
ton, Ohio, capital stock $250,000, with a surplus 
of $659,135, no State agent being designated. 

Capital Fire Insurance Company of Concord, 
N. H., capital stock, $400,000 and surplus $335,- 
243. 

Potomac Fire Insurance Company of Wash- 
ington, D. C., capital stock, $200,000, and $196,- 
559 surplus; general agents in Texas, Cravens, 
Dargan and Roberts of Houston. 

Southern Hardware Fire Insurance Ex- 
change, a reciprocal, of Montgomery, Ala., 
assets $43,918 with $11,118 liabilities. 

Lumberman’s Mutual Casualty Company ot 
Chicago, assets $679,772 and liabilities of $475,- 
281: Glen Walker of Ft. Worth general agent 
in Texas. 

Nationale Fire Insurance Company of Paris, 
France, capital deposit $200,000, surplus of 
$357,854; Gross R. Scruggs of Dallas attorney 
of service. 


Six cities and towns in Texas have made applica- 
tion through the State Fire Marshal’s office to the 
State Fire Insurance Commission for the additional 
three per cent credit on key rate, to be granted for the 
teaching of fire prevention in the public schools. 

—The New York Insurance Department has issued 
its 1921 edition of its pamphlet showing fees and 
taxes charged New York insurance companies by in- 
surance departments of other States, which also 
shows the taxes and fees levied upon companies of 
other States and countries doing business in New 
York State. 


RECIPROCALS FAIL 


Receivers Named for Two Chicago 
Concerns 


HEAVY LOSSES AND CANCELLATIONS 
ARE GIVEN AS REASONS 


Federal Reciprocal Underwriters and Reci- 
procal Insurance Bureau Involved 
Organizations 


Two reciprocal underwriting organizations 
of Chicago recently filed petitions for receivers 
to the Court of Cook county through Phillip 
J. Maguire, an attorney. The latter acted in 
behalf of the attorneys-in-fact of the Re- 
ciprocal Insurance Bureau and the Federal Re- 
ciprocal Underwriters. Parnham, Hines & Co., 
Inc., was the attorney-in-fact for the latter or- 
ganization. Judge McGoorty, after a hearing, 
appointed George Schwaner, a public account- 
ant, receiver for the concerns, 

As of December 31, 1919, the Federal Re- 
ciprocal Underwriters showed assets of $67,380 
and a surplus of $12,225. It wrote $112,663 of 
premiums during 1919. The Reciprocal In- 
surance Bureau wrote premiums amounting to 
$112,050 during the same period. It showed 
assets of $50,305 and a net surplus of $6895. 


Oil Stove Fires 

The explosion of an oil stove in a yacht 
club building near New York calls attention to 
the dangers of oil stoves. The new edition of 
“Fire Insurance Inspection and Underwrit- 
ing,” by C. C. Dominge and W. O. Lincoln, 
published by The Spectator Company, tells 
how oil stove fires should be treated, as fol- 
lows: 

Oil stoves when on fire should have ashes 
or wet cloths placed around them, and, if possi- 
ble, under the same (without moving the 
stove), and the fire then smothered with wet 
cloths. It is unwise to move the stove as the 
oil is likely to spill and spread the fire or ex- 
plode. 


Pacific Fire Underwriters to Meet 

The Fire Underwriters’ Association of the 
Pacific will hold its fifty-fifth annual meeting 
in San Francisco, February 7-8. The officers 
and committees selected by the nominating 
committee consist of: William Deans, presi- 
dent; L. H. Earle, vice-president; J. Hunter 
Harrison, secretary-treasurer; J. P. Moore, 
assistant secretary and librarian; executive 
committee, Arthur M. Brown, T. J. A. Tiede- 
mann and Herbert Folger. 


Good Fire Record Credits Extended 

Good fire record credits, which are now in 
effect throughout the State of Texas, and 
which would have expired on December 31, 
1920, have been extended to March 1, 1921. It 
is further ordered that future credits shall ex- 
tend from March 1 to March 1 of each year, 
but that the data for the next preceding three 
years on which the credit is based shall be for 
the calendar years. 
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ARSON RING IN PITTSBURGH 


Captured Youth Gives Details of Many 
Large Fires 

Parts of Fayette and Allegheny counties in 
Pennsylvania, including the suburbs and 
uearby towns of Pittsburgh, have been the 
scene of several disastrous fires lately which 
were clearly due to incendiarism. Armed 
posses set out to capture the criminals and 
finally apprehended one Albert Smith of Fair- 
hope, who is said to have confessed to setting 
fires in public and private buildings which 
have resulted in a loss of over $1,000,000. 
That he was not the only offender is shown 
by the fact that following his arrest, a school 
building in Wilkinsburg, Pa., was burned and 
A policeman 
saw a Man running from the building and en- 
Investigators 


the interior completely wrecked. 


deavored to stop him with shots. 
afterward declared that the floors had been 
soaked with oil. 


Liverpool and London and Globe Changes 

From January 1, 1921, the general offices of 
the United States branch of the Liverpool and 
London and Globe, Ltd., of Liverpool, will be 
located at Washington Place, Newark, N. J. 
On the same date, the official staff of the com- 
pany at its Chicago office will be constituted 
as follows: Manager, W. P. Robertson; 
assistant manager, Robert D. Safford; deputy 
assistant manager, A. C. Mollington; agency 
superintendent, E. E. Wells. 


Fire Insurance Pointers 
Information presented below is reprinted 
from that valuable text-book and encyclopedia 
entitled, “Fire Insurance Inspection and Un- 
derwriting,” by C. C. Dominge and W. O. 
Lincoln: 

Blowers and Refuse such as sawdust, shav- 
ings or buffing dust from buff wheels operate 
as noted. The ducts are cylindrical and have 
a hood which fits quite close to the machinery 
to allow a larger opening for the refuse to 
enter the duct or pipe. They are liable to 
breakage and disruption through carelessness 
or vibration and therefore should be  sub- 
stantially constructed. The refuse is drawn 
through a cyclone or separator where the fine 
dust is allowed to free itself, the heavy ma- 
terial going to a valut or other receptacle. 
Dust from buff wheels and other light material 
should pass through a water sprayer or be de- 
posited in a receptacle partly filled with water 
to keep down the percentage of dust. All 
blower systems should have suitable clean-out 
doors, fans and motor bearings easily accessi- 
ble and be kept clean to prevent clogging and 








friction. Fires have been caused by exhaust 
apparatus becoming overheated. 

Braced Frame—Girts or beams carry the 
floor beams of the floors above the first, and 
are framed into the corner posts (which should 
extend to the wall plates), those supporting the 
end of the beams dropped to a secure level 
with the side girts (for this reason they are 
called drop girts). On these girts the studs 
of the outer walls and partitions are framed, 
so that each story has a separate set of studs. 
At all angles also there are angle braces tend- 
ing to strengthen the structure. 

Candle Factories—The raw materials used 
may be of animal, vegetable or mineral origin, 
such as tallow, spermaceti, paraffine or other 
waxes. The processes employed are: Tallow 
in common with mineral fats consists mainly of 
stearine and olein. It is decomposed into these 
two constituents by treating it in large copper 
digestors set over brick furnaces. In these the 
tallow is treated with superheated steam at a 
pressure of about 150-160 pounds, equalling a 
temperature of 3605-375 degrees F., the cylin- 
ders themselves being heated by direct fire 
heat. The resulting mixture of the stearic 
and oleic acids is pressed to remove the former 
from the latter, which is a liquid. The stearic 
acid is then melted and rtin into candles, and 
the crude oleic acid is barrelled and sold to 
soap-makers under the name of red oil. 
Hazards: The manufacture of stearine from 
tallow is an important hazard. Occasionally 
the digestor explodes, in which case the melted 
tat would be scattered about. The hazard of 
the raw materials is the large quantities in 
which they are stored, all of which are com- 
bustible. The entire process is generally steam. 

Carbon Bisulphide—Produced by passing 
the vapor of burning sulphur over charcoal 
kept red hot. Highly inflammable. Vapor 
mixed with air takes fire at 300 degrees F. A 
solvent for fats, oils, india rubber, phosphorus, 
bromine, iodine and camphor. It is used as a 
solvent in making rubber cement. In hard 
rubber works the articles are dipped in it 
(called cold vulcanizing). Also used in cheap 
grade paints and as an insect destroyer in to- 
bacco factories. A lighted cigar or pipe, lan- 
tern or lighted match if brought into a mill 
building when filled with this gas might cause 
an explosion. This gas is 2.64 times heavier 
than air. Should be stored under water. 
When stored in steel drums, the hazard is not 
severe. —_— 

American Equitable Gets Manufacturers 

The American Equitable Assurance Com- 
pany of New York and the Manufacturers In- 
surance Company of America, of Chicago, 
have arranged to merge under the title of the 
American Equitable. The assets, when con- 
solidated, will aggregate about $3,000,000, the 
capital will be $500,000, and the net surplus 
about $600,000. The present management of 
the American Equitable will continue in charge 


of the affairs of the enlarged company. 





MISSISSIPPI SITUATION ACUTE 


Attempt Made to Prevent Companies from 
Withdrawing 

The most important development during the 
past week of the situation in Mississippi was 
the granting of an injunction restraining fire 
companies from withdrawing collectively. 
Yhis injunction is based upon an old Missouri 
iutjunction in which the court ruled that com- 
panies have no more right to agree to do a 
lawful thing than to agree to do an unlawful 
thing. Therefore, while the companies may 
individually withdraw from a State there 
must be no suspicion of any agreement be- 
tween them, otherwise they are enjoined from 
doing so. In other words, the court distin- 
guishes between the action of the companies 
individually and the same action taken in 
agreement among themselves. 

The Home and the Continental have can- 
celled their registered mail contracts. No 
other important steps have been taken by the 
companies. Practically all companies named 
in the suits have ceased writing in Mississippi 
despite the injunction which commands them 
to continue their business as a result of an 
unlawful conspiracy. As some of the com- 
panies mentioned as defendants ceased writing 
before many of the others, it is not thought 
that a conspiracy can be proved. 

C. J. Doyle, associate counsel of the National 
3oard of Fire Underwriters, has gone to Mis- 
sissippi as counsel for most of the companies 
involved. The anti-trust suits, garnishment 
proceedings and injunction .suit come before 
the Chancery Court of the District of Hinds 
county at Jackson next Monday and no new 
developments are expected before that time. 


Westchester’s Appointments 

Person M. Brink has been appointed assist- 
ant secretary of the Westchester Fire of New 
York, and the following named gentlemen 
have been appointed agency superintendents 
tor the respective territories designated : 

J. N. Jobson, for West Virginia, Kentucky, 
Tennessee, Texas, Oklahoma and Arkansas; 
George L. Turnbull, for New York and New 
Jersey (except the Metropolitan District) ; 
H. O. Westcott, for New England and Penn- 
sylvania, and P. J. Volkmann, for Maryland, 


Virginia, North Carolina, South Carolina, 


Georgia, Florida, Alabama, Mississippi and 
Louisiana. 





REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mer. 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred and One Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$183,000,000 











ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 























INTERNATIONAL] = _ 


ATUIFE BUILDING) $100,000,000 
geese Mt INTERNATIONAL " LIFE 





t 
4. 


i 2 


gS 





‘in force December 31, 1918, the Interna- 
‘tional Life has disclosed by its tenth 
annual statement that it has become a 
one hundred million dollar company in 
about ten years by increasing its outstand- 
ing insurance by about thirty-three and 
Home Office one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain Per cent. 
Total Insur- 


ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 per “cent 
Total Admitted 7 


& ete a3 aq male INTERNATIONAL LIFE PUTS 
os Begg eS6 Bate): MORE THAN THREE YEARS’ 
(Pee eece Bayink”, GROWTH INTO ONE YEAR 
A | 
Uy BEES Ee ees Raat | 
E EEcSE a3 HH 5 338144% DURING 1919 
Ace cEbE SHER Closing the calendar year of 1919 with 
BPETGESS SH insurance in force $101,967,853.00 
E EEEE mst ($100,437,000 on paid for basis) as com- 
us AS o . pared with about $77,000,000 of insurance 


Assets..... 13,261,727.40 11,593,728.40  1,667,999.00 14 per cent 
Total Premium 
Income.... 3,414,125.21 2,655,494.37 758,630.84 28 per cent 


Reserve _ for 

Policyholders 11,801,265.46 10,233,325.43 1,567,940.03 15 per cent 
Surplus to Pol- 

icyholders.. 776,875.10 652,605.99 124,273.11 19 per cent 

Progressive management coupled with an attractive group of policy con- 
tracts gives to Prospective policyholders and to agents a great opportunity 
to grow up with and enjoy the benefits of a ‘‘Company of Today With 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 


A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 




















Prosperity Awaits You Here! 








THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT _ DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











BASIL S. WALSH. President P. J. CUNNINGHAM. Vice-Pres. 
JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 


Independence Square Philadelphia, Pa. 
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Fire Insurance Laws, Taxes and Fees 

The 1920 edition of “Fire Insurance Laws, 
Taxes and Fees,” recently published by The 
Spectator Company, New York, contains 572 
pages of valuable information for fire insur- 
ance companies, general and special agents. It 
contains a digest of the statutory requirements 
in the United States and Canada relating to 
fire insurance companies and agents, with many 
quotations from the statutes, and also a com- 
pilation of country and municipal taxes and 
fees. 

Among the topics specifically treated are the 
following: Adjusters’ Licenses; Agents De- 
fined; Agents’ Licenses; Annual Statements ; 
Anti-Coinsurance; Anti-Compact; Anti-Dis- 
crimination; Attorney; Calendar; Cancella- 
tion of Policy ; Capital Required ; Commissions 
Required to be Paid to Residents; County 
Taxes and Fees; Deposits Required ; Domestic 
Companies; Examinations; Fees; Fire Depart- 
ment Tax; Fire Marshal; Foreign Companies’ 
Home Office Statements; Impairment; Invest- 
ments Prescribed; Licensed Brokers; Limit on 
a Single Risk; Lloyds; Marine Insurance Re- 
quirements; Municipal Taxes and Fees; 
Mutual Companies; Preliminary Documents ; 
Publication; Rate Schedules to be Filed; Re- 
ciprocal Insurance; Reciprocal Law; Reinsur- 
ance in Unauthorized Companies; Reinsur- 
ance Reserve; Resident Agents; Semi-Annual 
Statements; Taxes; Tax Statements, and 
Valued Policy. 

The matter presented in the book is segre- 
gated by States and the whole work is thor- 
oughly indexed, one of the valuable features 
being a series of subject indexes, so that the 
matter relating to any particular subject in a 
given State can be quickly located. 

The book is well printed in legible type, on 
good paper, and is substantially bound. It 
sells at $10 per copy, and will be found very 
useful by all fire insurance men having to do 
with the legal requirements in the various 
States. Orders should be addressed to The 
Spectator Company, New York. 


Great Lakes Makes Coast Changes 

The Great Lakes of Chicago has tendered its 
formal resignation as a member of the Board 
of Fire Underwriters of the Pacific, effective 
Decmeber 31. The Great Lakes, which has 
hitherto confined its operations to nine States, 


is preparing to greatly extend its territory. 
The company recently changed its California 
representation to the office of Frank P. Wilson, 
who also represents the Netherlands. It is 
understood that the representation was changed 
in conformity with a general plan to have both 
companies represented through one agency. 





San Francisco Brokers’ Bulletin 

The Brokers’ Exchange of San Francisco is 
to issue a monthly bulletin. The subject mat- 
ter will consist mainly of information regard- 
ing the various committees and the work that is 
being accomplished by the Exchange. The 
publication of the bulletin will be in charge of 
Secretary C. D. Babcock, a former newspaper 
man. At the annual meeting of the Exchange, 
held December 15, R. C. Ward was elected 
president, B. L. Davis first vice-president and 
Spencer Grant second vice-president. 


The City and North Branch Merging 

Stockholders of the City Insurance Com- 
pany met in Pittsburgh last Monday and voted 
approval of the plan for combining that com- 
pany with the North Branch Fire of Sunbury, 
Pa. The institution resulting from the merger 


‘will be known as the City Insurance Company 


and will be located at Sunbury. It will have 
a capital of $600,000, and a net surplus of 
about $150,000. Stockholders of the North 
Branch have also approved the merger. A. F. 
O’Daniel will continue as secretary and man- 
aging underwriter of the consolidated com- 
pany. 
Hartford Company in British Columbia 
The National Fire Insurance Company of 
Hartford has been licensed to transact in Brit- 
ish Columbia the business of tornado, ex- 
plosion (including riot and civil commotion), 
inland transportation and marine and insur- 
ance of automobiles, 





Pittsburgh Fire Goes to Coast 
The Pittsburgh Fire Insurance Company of 
Pittsburgh has filed application for permis- 
sion to transact its business in California. It 
names as its California representative, Charles 
J. Stovel, who is also managing underwriter 
for the Capital Fire of Sacramento. 


ARKANSAS RATE HEARING 


Insurance Commissioner Testifies in Test 
Case Brought by the 4tna 


Bruce T. Bullion, State Insurance Commis- 
sioner of Arkansas, and M. J. Harrison, chief 
clerk of the Department of Insurance at Little 
Rock, testified last week in the case of the 
Etna Insurance Company of Hartford, Conn., 
and others-against Mr. Bullion, in the suit now 
pending on the question of the proper method 
of determining underwriting profits. The 
State of Arkansas was represented by Attor- 
ney General John D. Arbuckle and Felix G. 
Lindsey. O. B. Ryan of Chicago, general at- 
torney for the National Board of Fire Under- 
writers, and Ashley Cockrill represented the 
insurance companies. The testimony in behalf 
of the insurance companies was taken in Chi- 
cago last month, 

Direct examination of the State’s witnesses 
brought out the fact that the figures of the 
company actuaries and the Insurance Depart- 
ments coincided to a cent. The insurance com- 
panies, however, are contending that the 
wrong basis was used by the Insurance Com- 
missioner in computing the “underwriting 
profits” and that his order of last May direct- 
ing them to make a reduction of 6.21 per cent 
in rates is illegal and without authority of 
law. 

Under the law passed by the legislature in 
1919 the fire insurance companies are allowed 
an underwriting profit of only five per cent. 
The.Insurance Commissioner is directed to 
make an annual tabulation from the reports 
of the companies, and where a greater under- 
writing profit is shown, to order a reduction 
in rates. Such a tabulation as made by the 
Commisisoner showed underwriting profits of 
11.21 per cent, the tabulation being made on the 
basis of net profits for a five-year period, and 
on actual losses and actual expenses paid dur- 
ing the same period. The insurance companies 
contend that the tabulation should have been 
made on the basis of earned premiums and 
insured losses and expenses. Such a tabula- 
tion they contend would show a loss of four 
per cent, 

The companies are expected to take deposi- 
tions in rebuttal, on the completion of which 
the case will be set for a hearing before the 
State Chancellor. 











CAPITAL $500,000. 


CITY 


CAPITAL $250,000. 





NORTH BRANCH FIRE 


INSURANCE 
COMPANY, 


INSURANCE 
COMPANY, 


INCORPORATED 1911. 
NET SURPLUS $160,473.14. 


OF PENNA., 


INCORPORATED 1870. 
NET SURPLUS $68,381.07. 





SUNBURY, PA. 


ASSETS $1,392,556.14 


PITTSBURGH 


ASSETS $660,328.77 
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ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


atau yaad eee eae Ceres $20,700,133.74 
ND i alosiku sw HEE RES eo 18,650,203.62 
Capital and Surplus.............-- 2,049,930.12 
Insurance in Force.............+-+- 176,501,808.00 
Payments to Policyholders.......... 1,851,338.97 


Total Payments to Policyholders 
since Organization............ 23,840,173.80 


JOHN G. WALKER, President 














TWO BOOKS OF REAL MERIT 


The Real Estate Educator 
F. M. PAYNE, (New Edition 1920) 


A repository of useful information for ready reference, 
especially designed for Real Estate Investors, Operators, 
Builders, Contractors, Agents and Business Men. What 
you NEED to know, what you OUGHT to know. The 
New 1920 Edition contains The Federal Farm Loan Sys- 
tem, Ho w to Appraise Froperty, How to Advertise! Real 
Estate, HOW TO SELL REAL ESTATE, The Torrens 
System, Available U. S..Lands for Homesteads, The A 
B C’s of Realty and other useful] in ormation. 

208 pages cloth, $2.00 postpaid. 


The Vest Pocket Lawyer 


This elegent work just published contains the kind of 
information most people want. You can know the law— 
what to do—what to avoid. It is a daily guide—a 
manual of reference for the business man—the law stu- 
dent—the justice of the peace—the notary public—the 
farmer—the clergyman—the merchant—the banker— 
the doctor. 360 pages printed on bible paper. Cloth 
$1.50. Leather gilt $2.00. postpaid. 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 Writ1aM STREET 
InsvrRANCF ExcHANGE 


























The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1920 


ET neste cn endadnesGhestnsees an stueenneee ee $22, 122,676.73 
PS iirecstvercivrstenenn sous eeweenweee 48,569,766.53 
che cAbncnncineeEeKiennanwketebwawes 2,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 3,552,930.20 
LOSSES PAID TO JUNE 30, 1920 ................ 75,086,450.62 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 


Io 








HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,785 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 














THE GREAT-WEST LIFE 


not only gives its Agents the best of Policies to sell—but helps them, 
by instruction and continual co-operation—to sell these excellent 
Policies. 

Ask for Agency terms 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office = Winnipeg 








American Indemnity | Company 


Home Office, - 
Cash Capital $600,000 


Galveston, Texas 
Assets, Over $2,000,000 





Buffalo Fire Office of Buffalo, New York. General 
Agents for Fidelity and Surety Bonds in the Counties 
of Erie, Chautauqua, Cattaraugus and Niagara. 





Responsible Agents Wanted Where not Represented. 

















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 





THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 
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MARINE INSURANCE LAW 


Regulating Bill Introduced in Con- 
gress by Representative Edmonds 


DESIGNED AS MODEL FOR STATES 
Every Effort to Be Made to Secure its 
Enactment Before March 4 Next 


The bill to regulate marine insurance in the 
District of Columbia, designed to be a model 
law upon which may be based similar legisla- 
tion to be enacted by the various States, has 
heen introduced in the House of Representa- 

Congressman Edmonds of Pennsyl- 
Under the terms of the measure 

insurance’ means insurance on 
uircraft, automobiles and other vehicles, 
land, o1 


tives by 
vania, 

marine 
vessels, ¢ 
whether operated on or under water, 


in the * * *; also all goods, freights, car- 
goes, merchandise, effects, disbursements, 
profits, moneys, bullion, precious — stones, 


securities, choses in action, evidences of debt, 
including money loaned on bottomry or re- 
spondentia, valuz ible papers, and all other kinds 
of property, * * * includine * 
damage to property or 
person Soe FP 


loss of or injury or 
death of any 

Chapter II provides for the kinds of insur- 
ance that may be written and includes fire and 
allied protection on insurance on 
vessels and vehicles of all kinds, life, including 
endowment and annuities; accident and health, 
liability, explosion, burglary, theft, forgery, 
fidelity, title guaranty, casualty, and all other 
classes, and stipulates what various lines may 
be written by the same insurance company. 

It is provided that no stock company shall 
transact an insurance business in the District 


property, 


unless— 


(a) It has a capital stock actually paid 
in cash or invested as provided by law, of at 
least $200,000 for the insurance specified in any 
one subdivision of the section, nor unless it 
has a surplus of money or other lawful assets 
over its authorized capital and all other lia- 
bilities of at least $100,000; 

(b) With an additional $100,000 of capital 
stock and $50,000 of surplus for the insurance 
inentioned in any other subdivision which may 
he transacted by the company ; 

(c) That every company writing more than 
one class of insurance shall keep a separate 
account of all receipts in respect to each class 


of insurance, which shall be carried to and 
from separate insurance funds with appro- 
priate names which, exclusive of the capital 


stock and general surplus of the company, shall 
Le as absolutely the security of the policy- 
olders of that class as though it belonged to 
| company writing no other business than the 
insurance business of that class, and shall not 
be liable for any contracts of the company for 
which it would not have been liable had_ the 
penises of the company been only that of in- 

‘ance of that class, and shall not be applied, 
aia or indirectly, for any purposes other 
than those of the class of insurance to which 
the fund is applicable; investments, however, 
teed not be kept separate for the various 
funds, nor is the declaration of dividends out 
of profits earned in any particular class of in- 
surance or the allocation of such profits, either 


in part or in whole, to the general surplus, 
prevented. 
Conditions under which reinsurance com- 


panies may be organized or admitted to the 














| MARINE INSURANCE INCIDENTS 

















| 
| 
| 
District, and the formation of domestic mutual 
companies are also laid down in this chapter, 
with the regulations surrounding the 


insurance 


together 


admission of companies organized 


under the laws of the various States. 

Chapter III deals with reinsurance, and the 
following chapter discusses unearned premium 
reserves and provides among other things that 
unterminated voyage and transit risks shall be 
deemed to expire as follows: 

Between North America and 
Kingdom and the Continent of Europe, ex- 
cluding Russia, sixty days; between North 
America and the Continent of North America, 
sixty days: between North America and the 
Hawaiian Islands, sixty days; between all 
other ports, ninety days. 
are dealt with in Chapter V, which 
method of determining 
premiums marine risks written 
within the calendar year, defines what shall be 
included in expense paid or incurred and the 
method for arriving at earnings on the reserve 
for unpaid losses and unexpired premiums. 
The method in which the Superintendent of 
shall determine the amount of tax 
due by the company is laid down (the 
percentage of tax being left blank), and pro- 
vision is made for the assessment and collec- 
to be based upon the 
The exemption 


the United 


Taxes 


also lays down the 


earned on 


Insurance 
also 


tion of license fees, 
amount of insurance written. 
from taxation and license fee is provided 
the bill for “Syndicate B,” created by agree- 
ment between the Shipping Board and marine 
insurance companies. 

The investment of assets of domestic 
panies is covered by Chapter VI, while the 
following chapter deals with the merger of com- 
and membership in underwriters’ asso- 
The bill 

foreign 


com- 


panies 
ciations and insurance syndicates. 
also deals with the establishment of 
connections by domestic companies, the licens- 
ing of brokers and the keeping of records. 
Every effort will be made to secure the en- 
actment of the bill at this session of Congress. 
If the bill is not put through before March 4, 
it automatically dies and any progress which 
it might have made during the session is prac- 
lost, since it would have to be intro- 
as a new measure at the next session of 
same form of 


tically 
duced 
Congress and go through the 
consideration by the District committee, which 
would report to the House. It is planned to 
hold hearings on the measure within a short 
time, at which representatives of the insurance 
industry will be asked to voice their opinions 
of the measure and to suggest such additions 
or changes as they believe might be desirable. 
To Open Branch in Hawaii 

American Marine Insurance Syndicate, 
understood, is planning to establish a 
branch office in San Francisco to handle the 
corporation's Pacific Coast business. It is also 
understood that an office will be opened in a 
short time in the Hawaiian Islands. 


The 
it is 


I. 


AUTO CONFERENCE TO MEET 
Commissions Committee to Report—West- 
ern Situation to Be Discussed 
The National Automobile Underwriters 
Conference will hold a special meeting at the 
Hotel Commodore in New York on January 7. 

Several amendments to the constitution are 
set for consideration as well as the commis- 
sion and general agency question. 

The amendments sponsored by the govern- 
ing committee are four in number. They have 
to do with notices of meetings, proxfes of mem- 
bers, prohibition of rebating and cancella- 
tion for the purpose of rewriting at a lower 
vate, and prohibition of reinsuring part of the 
automobile business of non-member concerns. 

The report of the committee 
will be presented for discussion. This report 
one concerning the 


commission 
is very comprehensive, 
excess commission and general agency ques- 
tion, making recommendations concerning the 
present general agencies of marine companies. 
It defines carefully terms in this con- 
nection and also gives a list of excepted cities. 
The report has been favorably received by the 
New England, Eastern and Pacific Coast Con- 
The Southern Conference and West- 
are asking for several im- 


many 


ferences. 
ern Conferences 
portant changes. 


Report on Legislative Obstructions 

S. S. Huebner, expert to the United States 
Shipping Board and the Committee on the 
Merchant Marine and Fisheries of the House 
of Representatives, has prepared a report on 
legislative obstructions to the development of 
marine insurance in the United States, includ- 
ing a proposed bill to regulate marine insur- 
It this he sets forth, in a chapter en- 


ance. 
titled ‘Provincial Treatment of an Interna- 
tional Business,” the present statutes on 


marine insurance, remedies recently effected, 
the disastrous results of a local viewpoint, the 
unfortunate incidence of legislative obstruc- 
tion owing to the competitive nature of marine 
iusurance and the opportune time for adopting 
a model marine insurance law. He also refers 
to the benefits derived from the united action 
the unsatisfactory condi- 
American hull insurance, 
and the future co-operation 
with the newly created syndicates, and explains 
the existing taxes, that taxation is excessive 
and the present system is wrong in principle, 
referring to the English system as a striking 
contrast. He also offers suggestions for 
changing the system, and recites other needless 
restrictions insurance. In ap- 
pendices are given statistics relating to the 
business of marine insurance companies and 
the taxes upon such business ; memorial to the 
National Convention of Insurance Commis- 
sioners; a description of the American marine 
insurance syndicates, and the model bill to 
regulate marine insurance. 


through syndicates, 


tions surrounding 


advisability of 


upon marine 
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Success ! The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to 


two factors: 
The goods offered, 


The ability employed. 





HE agent’s ability is rewarded to the fullest extent only when he 
See A iis can assure maximum service under a liberal policy at a low net 

Suz Home Office cost and supported by a Company of commanding character and financial 
Building standing. ; 






NION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


For further information address 


ALLAN WATERS, Second Vice President, 





The Union Central Life Insurance Company, 
JESSE R. CLARK, President CINCINNATI, OHIO 
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Marine and Motor Company Examined 


The report of the examiner who made an 
examination of the Marine and Motor Insur- 
ance Company of America, of Galveston, has 
just been given out by the Texas Department 
of Insurance and Banking. The examiner ex- 
presses the belief that the company’s financial 
condition is sound, that 

It has written a substantial amount of busi- 
ness for a company of its age, and notwith- 
standing the fact that it has lost money in the 
transaction of the business, its underwriting 
policy is conservative, and a more profitable 
showing may be anticipated in the marine de- 
partment under the new contract, effective 
November 1, 1920, with the Association of 
Marine Underwriters of the United States of 
America. It is maintaining sound reserves and 
its policyholders and claimants have been fairly 
dealt with. 

This company was incorporated on August 
I, 1919, with a capital stock of $200,000, with 
surplus of $100,000. The condensed statement, 
showing the amounts of earned premiums and 
losses incurred separately in each department 
as well as their ratio, not only shows that the 
company has operated its marine business at a 
loss, but also that the automobile business has 
not yet been able to even partly offset their 
loss. The examiner’s report added: 

It must be borne in mind that the company’s 
operating expenses, excluding taxes and com- 
missions, was ten per cent of the net 
premium income up to August I, 1920, in ac- 
cordance with the contract with the American 
Indemnity Company, and which has now been 
reduced, effective August I, 1920, to seven and 
one-half per cent on automobile premiums and 
five per cent on marine premiums, 

Bourne’s Insurance Directory 

Bourne’s Insurance Directory for 1920, 
issued by the Insurance Publishing Company, 
contains some 850 pages of matter relating to 
life insurance and life insurance companies in 
Great Britain. Embraced in it are Insurance 
Acts of Great Britain, Board of trade sum- 
maries showing the standings of the respective 
life insurance companies, and income, dis- 
bursements, etc.; valuation returns, bonuses 
surrender values, cash value of bonuses, simple 
and compound bonuses and rates for annuities 
and various forms of life insurance. There 
are also interest tables, directories of head 
offices, assessors, brokers, agents, officials and 
branch offices, insurance institutes, etc. This 
valuable reference book sells at $7.50, and may 
be ordered through The Spectator Company, 
New York. 

Automobile Fatalities 

Under the above heading, the Prudential In- 
surance Company has issued a pamphlet in 
which is reprinted an address by. Frederick S. 
Crum, Ph.D., assistant statistician of the com- 
pany, delivered before the Section on Vital 
Statistics at the annual meeting of the Amer- 
ican Public Health Association at San Fran- 
cisco in September last. — 


Application will be made at the next session of 
Parliament of the Dominion of Canada to incorporate 
“The Fidelity Company of Canada.” 
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W. A. Fraser Writes the Commissioners 

As previously chronicled, an interesting fea- 
ture of the meetings and hearings of the Na- 
tional Convention of Insurance Commissioners 
early this month was a criticism made by W. 
A. Fraser, president of the Woodmen of the 
World Omaha, which he 
asserted were employed by some examiners 
during the examination of his society, and the 
replies thereto by a number of State Insurance 
Commissioners and examiners. One result of 
the examination was the refunding to the 
Woodmen of the World of some $33,000 which 
had been overpaid for printing, etc., this one 
payment having been discovered and refund 
whereas the 


of of methods 


secured by the official examiners, 
cost of the examination was only about $20,000. 
Mr. Fraser now addresses a public letter to the 
Insurance Commissioners, reading as follows: 

I suppose I was entirely wrong at New York, 
but I think the enclosed will demonstrate that 
I knew some things, not only in connection 
with the examination of our society, but of 
other societies and companies. My only regret 
is that I was unable to be present the night 
that a few commissioners undertoook to score 
me for the remarks I made. I probably could 
have told them some things that would have 
done them much good to know, but I think 
this is sufficient for the present. 

With the copy of the letter addressed to THE 
Spectator, Mr. Fraser enclosed a photographic 
reproduction of an article from the Omaha 
World-Herald, dated December 17, 1920, 
headed “Former Solon Admits He Took $7500 
Bribe—James Morrison of Gretna Pleads 
Guilty to Accepting Insurance Co. Money— 
Sentenced and Paroled.” 

Upon the photograph reprint sent to THE 
SPECTATOR is written “One of the men who ex- 
amined us.” Mr. Fraser’s criticism before the 
Insurance Commissioners related chiefly to 
what he claimed to be the selection of young 
and untrained examiners to participate in the 
examination, but his letter above quoted inti- 
mates that he knew of grounds for more 
serious charges than mere youth and inex- 
perience. 

New Actuaries’ Club at Omaha 

Members of the Actuarial Society of Amer- 
ica residing in Nebraska have formed an 
‘Actuaries Club” with headquarters at Omaha. 
It will admit as members only those who have 
passed one or more examinations of a recog- 
nized. actuarial society, and meetings will be 
held weekly to discuss topics of actuarial in- 
terest. A. A. Speers, actuary of the North 
American Life of Omaha, is president, and C. 
A. McConaghy, of the Bankers Reserve Life, 


is secretary. 


“The Phoenix Quill” 
A new company paper is styled “The Phoenix 
Quill,” published by the Phoenix Mutual Club 
of the Phoenix Mutual Life of Hartford. The 
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first number contains several illustrations of 
the company’s new building, together with 
numerous matters of personal interest in con- 
nection with the staff, a list of officers and 
employees of the company, with symbols indi- 
cating their department, and a humorous de- 
partment headed “Chucklings.’ President 
John M. Holcombe states that it is intended to 
kindle and keep alive a friendly relationship, 
and thus improve the quality of the work in 
the office, to the advantage of all. 
Lone Star Mutual Examined 

The report on the Lone Star Mutual Insur- 
ance Company of Dallas, Texas, after ex- 
amination made as of November 18, 1920, has 
just been made public by the Texas Depart- 
ment of Insurance and Banking. The report 
shows the total income of the company to be 
$9544, which does not include the balance on 
hand December 31, 1919, of $3420. Disburse- 
ments amounted to $11,388. Of the income, 
was derived from first year assess- 
ments, $4391 from subsequent year assess- 
ments, $285 membership fee. The disburse- 
ments included $4570 death claims paid, $1820 
sick claims, and $299 accident claims. The 
halance on hand at date of examination, $1576. 


$4831 


“Too Busy” 
is the excuse so many persons have for not 
granting an interview to the agent when he 
calls. 

The “Too Busy” man should have his excuse 
answered by the solicitor giving him a copy of 
THe Specrator’s leaflet entitled— 

TOO BUSY. 

This leaflet shows how other persons who 
were “too busy” to talk insurance soon lost 
the opportunity, because of sudden death or 
serious accident or illness. 

An agent’s soliciting outfit is 
without this terse, attractive leaflet. 

It has sold many thousands of insurance, and 
las obtained interviews that otherwise would 
not have been obtained. 

Send six cents for sample copy and prices. 
The Spectator Company, 135 William street, 
New York. 


Death of G. Earle Kelly 
G. Earle Kelly, cashier of the San Francisco 
agency of the Mutual Life for the past twenty- 
five years, died from heart disease recently. 
He was well known among life insurance men 
and was held in high regard by his friends. 
He is survived by a widow. 


incomplete 





-About 300 agents of the Union Central Life, of 
which C. G. Price is the head, will participate in a 
trip to Florida to be given by the company on 
January 17-19. 

The Preferred Life of Topeka, Kansas, has re- 
cently been chartered by the State, and will soon be 
ready for business. Miller interests are identified 
among the incorporators. _ 
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Santa and Service 


Santa Claus was our early Saint 
of Service. He always delivered the 
goods if we gave him plenty of time. 


But Lincoln Life agents would be 
very much dissatisfied with the 
disjointed organization of Santa 
Claus service. They have learned 

to expect quicker and surer returns from The Lincoln 
National Life Insurance Company. 


One of the benefits they receive from the frictionless 
efficiency of The Lincoln is the service which mails out, 
ready for delivery, 68% of all policies within twenty-four 
hours after the applications reach the Home Office. 


Such enthusiastic service in every department makes 
it pay to— 


=< 


(CINK UP (wits THE ( )LINCOLN) 


BY 


The Lincoln National Life Insurance Co. 
“Its Name Indicates its Character’ 


Lincoln Life Building 
Now More Than $155,000,000 In Force 











Fort Wayne, Indiana 








Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiuims—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 

















TO LIFE INSURANCE MEN EVERYWHERE 


WE WISH YOU A MOST PROSPEROUS NEW YEAR 


We would like to help you make it a prosperous one by affording you our 


SUB-STANDARD SERVICE 


which has proven an inestimable boon both to the life insurance agent and to the public during the two years it has 


been in operation. 


We also invite correspondence from companies in regard to our re-insurance facilities for taking care of the business 


they do not care to handle. 


GIVE YOUR AGENTS 100% SERVICE DURING 1921 


Write us and let us tell you something about our experience with sub-standard risks. It will possibly surprise you 
and will probably lead to a mutually satisfactory understanding. 


HELP US SALVAGE THE WASTED ENERGY 


The Two-Republics Life Insurance Company 


El Paso, Texas 


“The Company in an Empire all its own” 
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MINNOWS AND WHALES 


Fishing for the Former You May Be 
So Lucky as to.Land the Latter 


SMALL ONES GROW BIG 


A Solicitor’s Method for Whale Fishing. 
Which Can Be Used by Anyone, and 
Has Proved Successful 


Lately the writer of this article happened to 
be present when an agent, whose income is 
impressively hefty, told of one of the methods 
to which he owed his success and his reputation 
for writing applications for huge amounts. 

“Chuck your eyes on this!’ exclaimed the 
agent, pulling out an app. for one hundred 
thousand iron boys. “He’s past the examiner 
and he’s paid an annual premium in advance 
and before I deliver the policy. You might 
suppose, of course, that I’ve been fishing for 
this particular whale for months and months, 
but I haven’t been fishing for him, not as a 
whale, at all.. And, let me inform you, that 
most of the whales which I land are just pre- 
cisely like this whale, not fished for at all, 
considered as whales, I mean. And I don't 
pretend to any secrecy as to my methods; the 
methods can be used by anybody, and nobody, 
1 think, who uses these methods. will ever 
interfere with me. My method for landing 
big apps. does away with competition. 

“Simple!” went on the lander of whales. 
“Simple as lifting out tame gold fish with a 
hand-net from a parlor gallon globe. And it 
really can be compared to a kind of fishing. 
only in the kind of fishing I practice you fish 
tor the smallest of minnows and when you are 
all through you have caught whales; also, I 
can remark, it’s a blame sight easier to land 
little minnows than it is to land the smallest 
of whales.” 

3EFORE HE Grew Up 

The agent turned to his desk and yanked 
open a drawer. After fumbling a moment he 
pulled out a card. “Look!” he exclaimed. 
“Here’s what the minnow took—before he 
grew up into a whale—a fifteen hundred dollar 
policy, which he had all he could do to pay for 
in quarterly premiums. That was ten years or 
so ago. Of course all minnows don’t grow up 
into whales, and there, my son, is wherein lies 
the weakness of my most important method 
for gathering in the whales. However I try, 
and have been rather successful, to go after 
minnows which have the markings of young 
whales. 

“T hit one a few weeks ago. I was buying 
some golf balls in a sporting store on Forty- 


second street. The clerk who waited on me, 
almost a boy in appearance, showed a most ex- 
traordinary knowledge of the stock of the 
store. After I had bought the balls I “asked 
him if he had any life insurance. He seemed 
interested. Last week I wrote him for one 
tnousand endowment—he isn’t married yet. I’m 
going to buy all my golf things from that 
young chap, and I’d bet even money that inside 
of six years that minnow will begin growing 
up into some kind of a whale. And it doesn’t 
take very much discernment to size up the 
young chaps. The whale markings of the 
whale youngsters are pretty plain and clear, 
and when you see ’em it’s easy to recognize the 
breed. 
He Becan WitH WHALES 

“When I started with the ratebook,” went on 
the whaleman, “I always went after the whales. 
And I always found slathers of other agents on 
the same fishing boat and all after the same 
old whale. And always I found that a rank 
outsider like myself had about as much chance 
of landing the whale as a lamb in Wall street 
has of lifting a million by monkeying the thou- 
sand in his jeans on the margin system. Then 
one day I gave up all that highfalutin’ non- 
sense. I had tried out fishing for whales; I 
could see that I didn't have the proper equip- 
ment or the proper bait. 

“There was a young clerk, just married, in 
the next apartment to ours. One night he 
went to the theater with his wife and left the 
key to his apartment in his other trousers. I 
happened to be in the hall when he was think- 
ing of an ax as a means to open his door. I 
crawled along a fire escape from our window 
and let him into his apartment. Came to know 
him well. I struck him for a one thousand app. 
He had whale markings. I’ve handled his in- 
surance ever since. He is the senior partner in 
a big shipping house, and the last policy he 
took from me ran into six figures. 

“That’s one of my receipts for life insurance 
success,” concluded the whaleman. “It’s not 
so difficult to cabbage one thousand apps. from 
minnows, and if you select them right some of 
the minnows are bound to grow up into whales. 
And you must remember that these are times 
when minnows grow into whales almost in one 
season. They say a salmon goes to sea for 
the first time a six inch fish, returning the next 
season weighing perhaps all of six pounds. 
So with some 1920 minnows. They grow into 
whales so quickly you've got to keep your eye 
right on ’em all the time.” 


A Bic SMALL IDEA 


Not so long ago there was a firm of two 
young men who started as the general agents 


15 


.of developing whales from minnows. 


tor a New York life insurance company. For 
two or three years the firm wrote a petty busi- 
ness, then one of the young agents got hold of 
the minnow idea. He induced his partner to ~ 
begin canvassing their county for one thou- 
sand dollar applications. Their success was 
bewildering. | Page after page of the company’s 
policy register showed lists of one thousand 
dollar policies, mostly written by the young 
agents. That was a dozen years ago. Many 
of the one thousand dollar minnows have 
grown up into whales—and the war had a way 
To-day 
the agents referred to are principally busy with 
their old customers, increasing one thousand 
dollar and two thousand dollar policies to 
amounts that make their agency books look as 
if the firm were mainly doing business with 
whales. 

But the agents seldom solicit whales—they 
early learned their lesson. For new customers 
they still are after the minnows, and they 
know that in so doing they are opening chances 
fur whale catching. 

Where these is one man who can pay 
premiums on a ten thousand dollar policy there 
are a thousand and one who can only consider 
payments for a policy of a tenth of that 
amount, and where there is one man who has 
the premiums for a hundred thousand dollar 
policy there are tens of thousands who could 
not by any jugglery conjure the premiums for 
a fifteen hundred dollar protection. Besides, 
men who take big policies of life insurance 
are well-known and their doors are besieged 
with a whole raft of agents. For most of us 
competition of that sort is only a way of 
throwing into a waste basket our time and our 
effort. 

In the solicitation of life insurance, of course, 
as in selling any other article, there must be 
what appears a frightful waste of time and 
effort. Many lawyers never take a case until 
a retaining fee has been paid, and a plumber 
will not take a job of plumbing unless he is 
pretty certain of his pay. As a business life 
insurance soliciting has many advantages, but 
as a business it is one where at times the 
solicitor considers ruefully that his time, effort 
and shoe leather have been expended with no 
apparent gain. 

The problem of the solicitor is to find a 
means of soliciting whereby his efforts will 
have the best chance of meeting with success. 
And entirely too many solicitors carry bait 
and tackle for minnows and waste their time 
in fishing in whale waters. 

Right over the fire escape may be a casual 
acquaintance that five minutes of earnest con- 
versation will land for a policy for a small 





amount. Even the son of the janitor, a clerk 
in a department store, is perhaps known by 
you as a promising young man, but likely 
enough you have never thought of him as 
material; so with your grocer’s 
Their name 


soliciting 
clerks, so with a host of others. 
is legion, and some of them will grow up into 


whales. 
Take care of the minnows and the whales 
will take care of themselves. 
INHERITANCE TAXATION 
Laws and Decisions Thereon in Various 
States 


CONNECTICUT 


A feature of the Connecticut law, Section: 


1190, amended general statutes, is that all tax* 
able property of any estate upon which no town 
o. city tax has been assessed, as provided in 
Section 1189, or upon which no tax has been 
paid in to the State during the year preceding 
the date of the death of the decedent, shall be 
liable to a tax of two per cent per aknum on 
the appraised inventory value of such property 
tor the five years next preceding the date of 
the death of such decedent, provided, however, 
that the executor or administrator of any 
estate may, by furnishing evidence to the satis- 
faction of the tax commissioner that a State, 
tuwn or city tax has been paid on any such 
property for a portion of said five years, or 
that the ownership of such property has not 
been in the decedent for a portion of said 
period, obtain a proportionate deduction from 
this tax, and provided that evidence is fur- 
nished that the appraised value of the estate 
is not in excess of $2000, and a portion of the 
same passes by will or statute to the widow or 
a minor child. 
ILLINOIS 

Beneticiaries in Illinois are divided into three 
sroups, namely: (1) father, mother, lineal 
ancestor, husband, wife, child, lineal descend- 
ant, brother, sister, wife or widow of son, hus- 
hand of daughter, adopted or mutually ac- 
knewledged child: (2) aunt, 
nephew, or any lineal descendant thereof; (3) 
all others, except those entirely exempt. The 
\s to group one, on 


uncle, niece, 


tax rates are as follows: 

the excess above $20,000 
brother or sister, when the tax applies on the 
excess above $10,000), one per cent on the 
first $50,000, two per cent on the next $100,000, 
three per cent on the next $100,000, five per 
cent on the next $250,000, seven per cent on the 
As to group two, on excess above 


(except as to a 


balance. 


PRE RR TNE AS ea 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the app'i- 
cation. More than 400 salesmen are using Hull's 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 


re GmekmEE: 
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rights. 


Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 


an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of ‘The Spectator 











$500, three per cent on the first $20,000, four 
per cent on the first $20,000, six per cent on the 
the next $100,000, eight per cent on the balance. 
As to group three, upon excess over $100. five 
per cent on their first $20,000,.six per cent on the 
next $30,000, eight per cent on the next $50,000, 
ten per cent on the next $50,000, twelve per 
cent on the next $100,000, fifteen per cent on 
the balance. Exemptions are subtracted be- 
fore computation is begun. Absolute exemp- 
tions are allowed on gifts for religious, educa- 
charit- 
either 


tional, hospital, missionary, sciectifc, 


able, eleemosynary or like purposes, 
within or without the State, except to corpora- 
tions having the right to make dividends or 
distribute profits. 

Decisions in Hlinois have been as follows: 
Real property in another State is not subject 
to inheritance tax in Illinois: stepchildren are 
not to be classified as children: inheritance 
tax is not upon property, but upon the right to 
succeed to property; the legislature may make 
distinction between classes, provided distinc- 
tion is uniform; where language of statute is 
should be strictly 


against the Government, in favor of taxpayer. 


ambiguous it construed 
LA? dame slaw rea nree aan . c : 1 
\,here widow renounces provisions of will and 
elects to take dower the latter is subject to in- 


heritance tax. Gift made in contemplation of 


death is taxable, even where there is no fraudu 


lent intent to evade the law. Gift 
parent to child without any thought of donor's 


made by 


ceath is not taxable as not made in contem- 
plation of death. Gift made by testator to 
obviate contest after death, retaining income of 
property to himself for life is taxable as made 
in contemplation of death. Market value of 
property at date of decedent’s death is basis of 
Expenses of administration must 
Adminis- 


assessment. 
he deducted before computing ‘tax. 
trator’s fee is a proper item of expense, and 
hence a proper deduction. Inheritance tax im- 
posed by another State is not an allowable de- 
auction. 
lowaA 

In Iowa, beneficiaries fall into four classes, 
namely: (1) Husband, wife, father, mother, 
lineal descendant, adopted child or lineal de- 
scendant of adopted child: (2) alien brother 
or sister, non-resident of the United States; 
(3) all non-residents of the 
United States: There is no tax 


aliens, 
(4) all others. 


other 
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on beneficiaries in class one, but in the remain- 
ing classes the taxes are on the entire amount 
received at the following rates: Class two, ten 
per cent; class three, twenty per cent; class 
four, five per cent. The entire estate is ex- 
empt if it does not exceed $1000, but this ex- 
emption does not apply if the estate exceeds 
this amount. Class one beneficiaries are ex- 
empt, and also educational, charitable, religious 
and cemetery societies and institutions, free 
libraries, and galleries, hospitals not operated 
for gain, and municipal corporations for public 
purposes. 
MASSACHUSETTS 

On December 22, 1920, the Massachusetts 

Legislature repealed all inheritance tax laws 
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heretofore in force, and enacted the new gen- 
eral laws of Massachusetts to take effect Janu- 
ary I, 1921, chapter sixty-five of which pertains 
to the taxation of legacies and successions. It 
is understood that there are no material varia- 
tions in the rates of taxation from those in the 
old law. 
New York 

The inheritance tax law of New York as 
amended in 1919 imposes a tax on the transfer 
of all property, real and personal, owned by a 
resident decedent, and upon certain properts 
real property or 
the 


of non-residents, including 
goods, wares and merchandise 
State, stock of a domestic corporation or of « 
National bank located within the State, stock 


within 
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of a foreign corporation, or bonds, notes, 


inortgages_ of corporation except a 


transportation, 


any 
moneyed, public service or 
manufacturing corporation when the property 
represented by any such securities consists of 
real estate located wholly or partially within 
the State, or of any interest in a partnership 
business conducted wholly or partially within 
the State, and if not within the State, then in 
proportion to the value of real property of the 
corporation within the State or as value of en- 
tire property of corporation or partnership 
within the States bears to the eatire value of 
corporation or partnership wherever located; 
and on capital invested in the State by a person 
doing business in the State as principal or 
partner. 

Beneficiaries are divided into three groups. 
Husband, wife, child, adopted 
lawtful 


namely: (1) 
child and _ lineal 
wedlock, father or mother: (2) brother, sister, 


descendant born in 
wife or widow. of son, husband of daughter or 
mutually acknowledged cifld; (3) all others. 
\s to 


group one, On Excess above $5000, except as 


1 


Taxes are at the jollowine rates: 


to a lineal descendant when it is in excess 


of $500, one per cent on the first $25,0co, two 
per cent on the next $75,000, three per cent on 
the next $100,000, four per cent on the balance. 
\s to group two, on entire amount where it is 
in excess of $500, 2 per cent on the first $25,- 
voo, three per cent on the next $75,000, four 
per cent on the next $100,000, five per cent on 
the balance. .\s to group three, on the entire 


it is in excess of $500, five per 


amount where 
cent on the first $25,000, six per cent on the 
next $75,c00, seven per cent on the next $100,- 
000, eight per cent on the balance. 

In computing the tax the full exemption for 


deduction is subtracted before the computation 
is begun. 

Exemptions include gifts for religious, edu- 
cational, hospital, eleemosynary and charitable 


purposes; for purposes of moral and mental 
improvement to a municipal corporation; real 
property in trust for public purposes to scientific, 
historical, cemetery, and like corporations, per- 
sonal property other than money or securities: 
to a father. mother, husband, wife or child or 


adopted child, $s000: to a lineal descendant or 
to any other person or corporation, $300 where 


the value of the transfer is not more than that 
ainount. There is also an exemption on the 
transfer of works of art, books, manuscripts 
and other like property where the transferee 
within the 
lonates the same to a municipal corporation 


two years of date of transfer 


for educational, library, or like purposes. 


W ASHINGTON 

A decision in a Washington court construes 
an exemption for lenevolent purposes as to 
property of dececent left to trustees in trust 
for carrying on religious, medical and educa- 
uonal work, at a particular mission in Alaska, 
and “such other institutions or for such other 
native people as they hereafter deem wise or 
It was held that the commingling of 


a purpose recognized by a statute with others 


proper, 


not so recognized will defeat the exemption, 
and that the purpose for which the trust was 
created was not exclusively within purview ot 
tne statute, that the giit therefore 
not entitled to exemption, and that even a spe- 
fund which might otherwise 
within the 


and was 
benevolent 
have been '.exempt 
discretion of the trustees to divest, must, with 
lied exemption. 


cial 
being wholly 
cmainder of the estate, be de 

WISCONSIN 
Wisconsin relating to 
Policies 


Recent decisions in 
inheritance taxation are as follows: 
of insurance payable to decedent's wife are 
not taxable under provisions of Section 1087-1. 
The that the 
widow ($10,000) shall include all her statutory 
and other allowances is construed as meaning 
that the allowance to a widow for her support’ 
pending settlement of the estate, as well as her 
other statutory allowances, shall be added to 
her distributive share in the estate to consti- 
tute her entire beneficial interest; and that the 
exemption of $10,000 shall be deducted from 
the first $25,000 of her beneficial interest, leav- 
ing $15,000 taxable at one per cent. 

The foregoing data are derived 
ports numbers 27 and 28 of the Prentice-Hall 


provision such exemption to 


from re- 
Inheritance Tax Service. 

Journal cf the Institute of Actuaries 

Number 274 of the Journal of the Institute of 
Actuaries, dated October, 1¢20, has been issued 
Edwin Layton. It includes 
turther notes on Newton's’ Interpolation 
Formulas by Duncan C, Fraser, M. A., F. 1. A.; 
1 Note on Mr. King’s Method of Graduation 
and its Relation to Graphic Method, by G. 
Udny Yule, M. A., C. B. E.; Actuarial Aspects 
of Industrial Assurance, with special reference 
to the Report of the Departmental Committee 
3usiness of Industrial Assurance Com- 
ap- 


by Charles and 


on the 
panies and Collecting Societies; Stirling's 
Legal 


A., barrister- 


proximate formula for n/; 


William Charles Sharman, F. I. 
at-law: Actuarial Notes on obtaining values 
of Life Annuities at isolated rates of interest, 
by E. H. Lever, F. I. A., of the Prudential As- 
surance Company: Reviews; 
and data relating to the Institute of Actuaries. 
and 


Notes, by 


Correspondence, 


This constitutes Part Il of Volume LIT, 


it may be ordered at $2.50 per copy through 


The Spectator Company, New York. 
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DIAGNOSING PROSPECT’S NEEDS 





Not a Narrow But an Enlightened Selfish- 
ness. is Required—The Occupation is 
More than Mere Job 





Following is a further instalment of 
the work entitled “The Selling Process,” 
written and published by Norval A. 
Hawkins, giving a valuable insight into 
the mechanics and psychology of sales- 
manship, 











The high-grade salesman wishes to sell only 
what fills some real need. Therefore he thinks 
when prospecting of what are the needs of his 
territory and of individuals in it. He is not 
after orders, but seeks opportunities to be of 
service. It frequently happens that prospects 
are unaware of their own needs. They may 
not realize even their local conditions which 
give rise to their needs. 

It happens once in a while that a salesman 
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The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
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ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 
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will hear of a man who has expressed interest 
in such goods as the salesman carries. Some- 
times by making inquiries the salesman runs 
across such a lead to a prospect. But much 
oftener the lead comes less directly. The ques- 
tions of the salesman bring him information 
about needs. These suggestions, coupled with 
lis own knowledge of general conditions, start 
him straight toward certain individuals. 

By prospecting to discover needs the sales- 
man usually uncovers more than one name. 
Moreover, such prospecting gives him a large 
degree of confidence that the prospect may 
turn out to be a buyer and not a false alarm. 
It sometimes happens that a prospect thinks he 
needs one thing, whereas he really Would he 
better served if he had something else. Hence 
it is essential that the salesman learn the dis- 
ease by diagnosis of all the symptoms and not 
form hasty judgments. 

While prospecting for the needs of his possi- 
ble customers, the salesman also should pros- 
pect his own needs. It is necessary that he 
have no false ideas of his ability to serve the 
particular territory to which he is assigned. 
lf he lacks capacity to serve his prospects in 
their needs efficiently, and finds out in advance 
what he lacks, his prospecting of himself likely 
will indicate the way he can supply what he 
lacks. 

When prospecting to discover the needs of 
your territory or of individual buyers, do not 
misconstrue the meaning of “needs.” A man 
needs whatever will do him any kind of a 
service. Not all needs are necessity-wants. For 
example, there is a need for music in homes; 
yet homes can get along without having musical 
instruments. When you ask yourself, “What 
does my territory need, or what does this in- 
dividual need?” put the question in a different 
form, Think, “What. will render him a serv- 
ice?” 

With the idea you will conduct your prospect- 
ing on the highest possible plane. You will not 
consider any mana real prospect unless you are 
convinced that you can serve him with your 
proposition. It is not true prospecting to seek 
only for people who might be induced to buy. 
That is looking at your field with the eyes of 
narrow selfishness. Your selfishness must be 
enlightened. You must realize that to sell any 
man what will not give him adequate service is 
poor business. You should seek for men you 
can satisfy, not take chances of leaving dis- 
satisfaction behind you after the sale is closed. 

Remember that you are not selling goods. 


As was demonstrated in a previous chapter, 
you are selling ideas about goods. If you 
bear in mind that distinction, you are not likely 
to go amiss in your prospecting. It will be 
necessary for you many times to sell a prospect 
first the idea of a need which he never -has 
realized. In fact, almost always the first idea 
you must sell to a prospect is that he needs 
your goods; then you sell him the idea of 
possession of the goods—show him how he 
would enjoy the goods or benefit by having 
them. 

A certain salesman for a paint manufacturer 
had a town in his territory which looked 
shabby, for lack of paint. Nearly everybody 
left his house or place of business unpainted ; 
because his neighbors did. This salesman pros- 
pected the whole community for its needs. He 
then went to the leading hardware stores and 
explained the benefits to a town of being bright 
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and spruce in appearance, and pointed out to 
these hardware men the part paint had in mak- 
ing a town look its best. He secured their co- 
operation in a campaign for civic uplift. They 
promised him the paint orders if he could 
create an exceptional demand for paint. 

Next he went to the newspapers and frankly 
stated his purpose. He said he wanted paint 
orders, but that he wanted them only because 
paint was what the town needed. He proved 
tne high standing of his company, and the 


editors took hold of the idea. A “Paint Your - 


House and I'll Paint Mine” wave of enthusiasm 
swept the town, as a result of the educational 
articles in the papers, written largely from 
raaterial the silesman supplied to the editors. 
A boom in paint sales resulted. The salesman 
secured a large volume of business and _ built 
up a steady trade in that community. He 
prospected the whole town, not just the needs 
of a few particular individuals. 

The illustration suggested another point that 
is important. The salesman should have in 
mind always the ultimate consumer of his 
goods, when he prospects. If you are selling 
to a wholesaler or to a retailer, do not prospect 
taeir needs, but the needs of their customers, 
frst of all. Then you will know just what the 
dealer needs. Very likely the first of his needs 
will be for some actual knowledge of the con- 
ditions in his own local field. He probably 
won't realize the possibilities of his market. 
Educate yourself in needs by your prospecting : 
tren pass on what you learn to the buyer. 
Thus you do him a genuine service at the 
outset of your relations. Always keep before 
you the object of true prospecting, which is 
service—the central purpose of all the steps of 
salesmanship. 

If you hope to succeed as a salesman, you 
niust regard your occupation as more than a 
job. It is essential that you be dedicated to 
service in salesmanship. You know that no 
other work is so satisfying as yours; though 
you do grumble about it occasionally. You 
sometimes think it is harder than any other 
work in the world. Once in a while you wish 
you had an office job. You are very apt to 
have that longing when you get footsore anil 
weary but don't get any orders. 

There are two ways to remedy weariness. 
\lost people take into consideration only one— 
the cure. But the wisest man adopts the meas- 
ures of prevention. The average salesman 
who has had a bad, discouraging, weary day 
returns to his room, gets a good night's sleep, 
and goes out next morning determined to re- 
trieve what he lost the previous day. We are 
inclined to adtairé him for his come-back. It 
is commendable, no doubt. But working that 
way is not highly efficient. The salesman who 
does not get tired, who feels fresh after a hard 
day’s work, who doesn’t fail one day and suc- 
ceed the next, is far the better salesman. 

Prevent turn-downs by efficient prospecting. 
Eliminate the element of luck that makes your 
sales record spotty. Steady yourself in your 
selling by conserving your selling time—pros- 
pect so well that you'll approach a man with 
confidence, and not in a state of uncertainty 
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as to his needs. You get tired now. Never- 
theless you must do more work every day, 
instead of less. You need to do more walking, 
to spend more hours at work. Without en- 
croaching on your hours for actual selling, you 
must take more time for prospecting, which is 
tiring. How.are you going to do it? 

Why, by having more physical and mental 
energy to start with, of course! Don’t think 
that because you are all used up at night, you 
niust work less. Start each day with more 
than enough energy to last you through. You 
lhiave only a faint idea of your energy capacity. 
You think it is limited, because you play out 
before the end of’ your day. Along in the 
afternoon your pep is all gone. So when you 
get done actual selling, you drag back to your 
room, too tired to prospect. 

Very likely you regarded Theodore -Roose- 
velt as a superman in energy. He was mixed 
up in everything. He seemed to have time to 
do a million things and to be in a dozen places 
atonce. If you had followed him for a week, 
you would have had to ride on a stretcher most 
of the time after the first day or two. 
“Teddy” never seemed to get tired. One 
hardly could imagine him asleep. He was 
prospecting all the time he wasn’t actually 
selling his ideas. No man in America knew 
his territory and his prospects so well as did 
Noosevelt. He stayed on the front page of the 
newspapers, year in and year out. We often 
asked ourselves, “How does he do it without 
killing himself?” But he did the work of half 
« dozen men and got fat on it. Several years 
ago he had to put in a fortnight at a flesh-re- 
ducing sanitarium. On leaving he revealed 
that he had heen handicapped for many years 
Ly having only one good. eye! 

Roosevelt would have been regarded as 
almost an old man, long before his death, if he 
had lived as ordinary people live. But he was 
like a colt all the time. Why? Perhaps you 
say he had an iron constitution, and that the 
ordinary man should not be expected to do all 
that Roosevelt did. Grant that he had an iron 
constitution. Where did he get it? If you 
have read his biography, you will remember 
that when he was a voung man he was a puny, 
weak specimen and had to go out West and 
live on a ranch to build up his health. He was 
skinny and frail. Later he became chunky. 
plump, and strong. Roosevelt was not satis- 
fied with the constitution he was born with. 
He made it over to suit his needs. 

There is a lesson in the life of Theodore 
Roosevelt for the salesman who gets “all tired 
out” selling. If “Teddy” had gone the rounds 
with that salesman, he wouldn't have been 
dragging his feet when he returned from. call- 
ing on a dozen customers. He’d have been on 
edge for more to do, not looking for an easy 
chair to flop into. If a man sixty years old, 
who started his career as an invalid, could 
keep up the pace, a younger man who lives far 
less strenuously should be ashamed to get tired 
out selling. When his calls on customers all 
have been made, he should feel “bully” as 
Roosevelt did, and be eager to work at 
prospecting. 
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A NEW FIELD BOOK 
Characteristics of the Successful 
Insurance Solicitor 

William Alexander’s new book, entitled “The 
Prosperous Agent,” will appeal to the follow- 
ing classes: 

1. Those who are thinking of entering the 
iife insurance field, and hesitate to take the 


Life 


plunge. 

2. Those who have taken the plunge, but 
are lacking in confidence. 

3. Those who have already achieved some 
success as life insurance agents but are not 
satisfied with the progress they are making. 

4. Those who have achieved conspicuous 
success, but whose ambition it is to become 
leaders in their profession. 

5. Officers and managers whose duty it is 
to select and train agents, and who wish to 
make their selections shrewdly. 

In short, this little book will have great value 
for all those who are identified directly or 
indirectly with life insurance field work. [or 
it gives an exhaustive list of the characteristics 
of the successful agent and tells how those 
qualifications can best be utilized. 

Price in cardboard, $1.00; bound in red cloth, 
$1.50. 


Calendars 
Calendars for 1921 in various styles have 
been issued by Robert M. Coyle and Company, 
Philadelphia; the George Washington Life In- 


surance Company, Charleston, W. Va.; the 
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Pacific Mutual Life Insurance Company, Los 
Angeles; The Modern Woodmen of America, 
Rock Island, Ill.; The Peoria Life Insurance 
Company, Peoria, Ill.; Maury & Donnelly- 
Williams Company of Baltimore ;-Louis Rosen- 
thal, San Francisco, Cal., and the Provident 
Insurance Company, Bismarck, N. D. 


Branch Managers for New York Life 


The New York Life Insurance Company has 
appointed C. E. Bell and A. F. Combs. as joint 
managers of its branch office at Los Angeles. 
Mr. Bell and Mr. Combs succeed Chas. H. 
Langmuir, who has been supervisor of the 
Los Angeles office for the past seven years and 
who has recently been promoted to the posi- 
tion of assistant superintendent of agents for 
the company. He assumes his new duties on 
January 1. Mr. Bell has been director of the 
Sacramento office and Mr. Combs has been 
agency organizer for the company at its Los 
Angeles office. 


Agency Conference in San Francisco 

The Western States Life of San Francisco 
on December 10 closed the most successful 
annual agency conference the company has ever 
had. The sessions were presided over by 
President H. J. Saunders. In November the 
Western States made a gain of fifty-four per 
cent in new paid-for business over the record 
of November, 1919. President Saunders has 
set the goal for new paid-for business in 1921 
at $15,000,000 and his announcement to this 
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Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 

















effect, made at thebanquet closing the con- 
ference, called forth great enthusiasm. 


San Francisco Agency Busy 

The James S. Logan Agency of the Union 
Mutual Life at San Francisco reports Novem- 
ber the most successful month of 1920. The 
agency held sixteenth rank in the Union 
Mutual’s list of twenty-five leading agencies 
in October. Its increased production in No- 
vember raised it to twelfth place. 
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past five years: 





tion. 


tion or hygienic guiaance. 


attention. 


holder. 


the third. 





(Established 1860) 
50 Union Square 


For a direct Agency connection address 
T. LOUIS HANSEN, Vice-President and Agency Manager 


THE GUARDIAN LIFE HEALTH SERVICE 


A genuine service to policyholders—An unusual selling aid. 


The results of health examinations under The Guardian Life 
Insurance Company of America’s Health Service during the 


34% were found to have some moderate physical 
impairment or defect requiring some form of 
hygienic guidance or minor medical atten- 


33% were found to have some moderate physi- 
cal impairment or defect requiring some 
form of medical supervision or treatment 
in addition to hygienic guidance. 

17% were found to have some slight physical 
impairment or defect requiring observa- 


13% were found to have some advanced physical 
impairment or defect requiring systematic 
medical supervision or treatment. 

3% were found to have some serious impairment 
or defect urgently demanding immediate 


Conclusive evidence of the value of this service to the policy- 
The Health Service is part of the Guardian's compre- 
hensive program of service to the policyholder while living. 
Every person protected bya Guardian contract is entitled to the 
privileges of the Life Extension Institute without cost, includ- 
ing an annual medical examination every year beginning with 


Service to policyholders is the best service to agents. 


THE GUARDIAN LIFE INSURANCE CO. OF AMERICA 


oo A UUTEUEQUTUUALEUA SAUL TTEEFCOUEATUANCOTUOTANTNTTTTTETN 





New York City 





AMERICAN 
CENTRAL | 


Insurance Co. 


INDIANAPOLIS, IND. 
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PRESIDENT DRYDEN’S MESSAGE 


Prudential Field Force Told of Company’s 
Great Progress This Year—Liberal 
Dividends Announced 

Under date of December 20, President For- 
rest F. Dryden, of the Prudential Insurance 
Company of America, Newark, addressed a 
letter to the field force of that company, in 
which he summarized the latter’s progress in 
1920 in essential particulars as follows: 


Replete with splendid evidence of services 
well rendered and tasks faithfully performed, 
the history of your unparalleled accomplish- 
ments in 1920 outshines and outdistances the 
finest records that have stirred our pride 
former years. Builded squarely on the founda- 
tion of Prudential ideas and ideals, these re- 
sults do honor to the company’s past and are a 
pledge of even greater attainments in the years 
that shall follow. 

From the many important factors of welfare 
and progress, our preliminary figures enable 
ine to make the following review: 


ORDINARY 


Paid-for business much greater than ever 

before. 
Ordinary 

vear’s record. 
A marked gain in intermediate business. 
Not-taken percentage lower than in the past. 


Ordinary net lapse rate again lowered. 


increase well ahead of previous 


INDUSTRIAL 


Industrial increase much larger than ever 
before. 

Arrears lower and advance payments higher 
than in former years. 

Cash collections again exceed 100 per cent. 

A new record established for persistency of 
the year’s business issue. 

Net lapse per $100 of debit again reduced. 

Average income of field representatives of 
all ranks again substantially increased. 

Percentage of agency finals much lower than 
ever before. 

I take special pleasure in congratulating you 
upon the gains you have made and in attesting 
our appreciation of your efforts, your al- 
legiance and your co- operation. It is significant 
that with no enlargement in your numbers you 
have by continued improvement in operating 
methods cared for a _ greatly augmented 
clientele and looked after their interests more 
fully than ever before. 

There is no more pleasing item in the year’ s 
developments than the great reduction in 
changes of staff personnel, confirming the con- 
stantly enhancing value of a Prudential agency 
as a source of income and a worth-while life- 
time career. 

We know you will now turn expectantly to 
the orening year as a field of new opportunities 
and undeveloped resources. You approach it 
with much higher standards in your mind than 
those of twelve months ago _and the knowledge 
that you will attempt more gives the strongest 
assurance that you will again go forward to 
hitherto untouched levels. We are glad that 
it has been found possible to furnish you new 
aids in policy contracts and provisions and 
to announce liberal dividends which will prove 
advantageous in your work. 

At a time when many policyholders are re- 
adjusting themselves to changing circum- 
stances, your most careful thought and atten- 
tion should be given towards holding secure 
the policies now in force. Efficiency in making 
collections and encouraging safe margins of 
advance payment, prompt hz indling of trans- 
fers at both ends of the line and a readiness 
to show interest and helpfulness will make for 
good will and good business. 

The broad program of the year’s aims and 





UNFAIR FEDERAL TAXES ON LIFE 
INSURANCE 

What is the position of one who has 

sought insurance protection, in so far as 

concerned? In the 


Federal taxes are 


first place, he pays a tax at the rate of 
cents per $1000 of insurance for 
In the 
second place, he pays a personal tax upon 


eighty 
the privilege of insuring his life. 


so much of his income as is required to 
pay the premium 
in the third place, the amount he pays 


upon his insurance, 


as a premium is again taxed when it 


reaches the company of which he is a 


member. In the fourth place, if the 


assessment of an excess prolits tax is 


upheld by the courts the premium is 


again taxed. In the fifth place, so much 
of his premium as is held by the com- 
for contingencies is again taxed as 
In the sixth place, 


pany 
a capital stock tax. 
when the amount insured is paid to his 
estate it is again taxed. Thus two Fed- 
eral taxes are paid upon the amount of 
lederal taxes 


the insurance and four 


upon the premiums, in whole or in part. 
This is taxation with a vengeance. The 
coming, still 
and going, in a transaction which he does 
for profit and in which 
there can be no profit—From E. E. 
Rhodes’ address before the 
of Life Insurance Presidents. 


insured is caught standing 


not enter into 


Association 











concisely set forth in our 
watch-word of “Service and Achievement.” 

Let every Prudential representative deter- 
mine to be a big man in his business and above 
and beyond this to be a big man in his com- 
munity, looked up to because of the nature of 
his profession, his true citizenship and _ his 
constructive contribution to the upbuilding and 
betterment of civic affairs. 

Please accept my best wishes for a 
happy and successful unfolding of all 
plans throughout the year. 


purposes can be 


most 
your 


ANNOUNCEMENTS FOR 1921 

The Prudential announces various new fea- 
tures in connection with different forms of 
policies for 1921, including new limits of 
amounts for which life, limited-payment life 
and endowment policies (six divisions by ages, 
$5000 to $150,000) ; an increase of maximum 
term policy to $50,000; provision for continu- 
ous disability income without accidental death 
feature; inclusion of disability clause in over- 
policies; issuance of term 
policies to business women; inclusion of dis- 
ability clauses in women’s policies; reduction 
of waiting period under disability clauses in 
women’s policies from six to three months; 
new minimum age limits for intermediate 
policies, and liberalization of disability features 
in such contracts applying to policies issued 
after April 15, 1919, with the granting of dis- 
ability clauses for women from that date. 

In the industrial department, a new contract 
will be issued styled the “Infantile Convertible 
Endowment Policy,” weekly 
ages two to nine, 
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weight special 


premium twenty- 


five cents, for with an en- 


dowment period of thirty-four to thirty-seven 
years, the maturity amount being $500. After 
number of years, policy may be 
converted into a paid-up life policy for $500, 
payable at death, or at age eighteen may be 
$500 endowment 
Disability by 
after 
1921, will result ih granting paid-up 
insurance for full amount of industrial policy. 


a specified 


converted irto intermediate 
for $500, annual premium $12. 
loss of eyesight or limbs occurring 


January I, 


The Institute of Actuaries of Great Britain 

The Institute of Actuaries of Great Britain 
has issued a list of members including fellows, 
with their 
under date of Oc- 


associates and students, business 


connections and addresses, 
tober 12, 1920. 

The institute gives notice that after June, 
1921, its will be held in 
April, 1922, and annually thereafter. 

The institute has issued a supplement to the 
short collection of actuarial tables, embracing 
compound interest tables at six per cent and 
and single 


next examinations 


values of annuities 
textbook graduation at 
cent: 
joint lives 


seven per cent: 
and annual premiums, 
iour per cent, five per cent and six per 
values of annuities on 
(Carlisle experience at six per cent and seven 
per cent) ; conversion table at six per cent and 
seven per cent, and the adjusted sickness and 
mortality functions based on the Manchester 
Unity Experience 1893-97, Whole Society. 
The institute has issued a list of subjects for 


single and 


which prizes may be given. 


Lincoln National Life Jottings 


The three first to qualify for the Lincoln 
Lite Minute Men’s Club, an 
the Lincoln National Life Insurance Company 
for agents who pay for $100,000 in the last 
four months of the year, are Colonel T. 
Knox, Illinois; O. F. Gilliom, Indiana, 
FE. M. Bennes, Minnesota. 

Santa Claus visited the home office em- 
ployees of the Lincoln National Life in the 
form of a third bonus for the year. The em- 
ployees in the home office and its Northwest- 
ern branch office at Minneapolis, and in Los 
Angeles, Cal. have received $100 apiece in 
bonuses this year. 


organization of 


and 


Verdict Favors Old=-Line Life 


A jury rendered a verdict for the defend- 
ant in the District Court of Clay county at 
Clay Center, Neb., recently in the case of Bessie 
May Williams vs. Old Line Insurance Com- 
pany, the defense being suicide. T. W. Black- 
burn, secretary and counsel of the American 
Life Convention, appeared for the Old Line 
Insurance Company. 


State Mutual 


In the “Gain and Loss Exhibit for 1919,” on 
page twenty-three the percentage of insurance 
expense to loading for 1919 of the State 
Mutual Life Assurance Company of Worces- 
ter, Mass., should be 107.52 per cent. 


Life Assurance Company 
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THE GOLDEN WEST 


The grain-producing States of the Middle 
West form the granary of the nation. They 
also produce immense cargoes of live-stock. 
During the last ten years these States have 
produced an incalculable amount of wealth 
which stimulated business in all lines. The 
middle west is living on the fat of the land. 





Falling prices have hurt the farmer, but 
this condition is transitory. He will soon 
recover his proud position. 


The business of the middle west is in fact 
in a flourishing condition. Our representa- 
tives are doing an excellent business. The ter- 
ritory in which we operate is a most inviting 
field for any ambitious man who has proved 
his ability to get business. It is far-and- 
away better than any territory which de- 
pends upon the success of the manufacturing 
industry. 


We invite correspondence with good men. 
We have something to offer which cannot 
fail to interest them. 


and tide 


f 
ij 


“There is a time 
In the affairs of men, 
Which, taken at the flood, 
Leads on to Fortune,’’— 


Now is the accepted time! Now is the 
Golden Opportunity. Locate in a producing 
country, where you can build up a large per- 
manent business of your own. 


The Bankers Reserve Life 
Company 


R. L. Robison, President 
W. G. Preston, V. P. J. R. Farney, V. P. 
R. C. Wagner, Sec’y=Treas. 


Home Office: Omaha, Nebraska 


Assets, over $10,000,000.00 
Business in Force, over $77,000,000.00 
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CAPITAL, $200,000.00 


Originator of the 
‘*Multiple Option’’ Policy, 
a three=in one contract. 

A good policy for the 

live wire, 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 





Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 














A NEW BOOK BY 
WILLIAM ALEXANDER 


THE PROSPEROUS AGENT 


Characteristics of the successful life insurance 
solicitor 


Per copy, card board, $1.00 Red cloth, $1.50 





OTHER BOOKS BY 
WILLIAM ALEXANDER 


EDUCATIONAL SERIES 
1. What Life Insurance Is and What It 


Does 
Text book, or primer, dealing with the fundamental 
principles on which all sound life insurance rests. 
Price $1.50 
2. How to Sell Insurance 


Primarily for the guidance of inexperienced agents. 
Price $2.00 


3. The Art of Insurance Salesmanship* 
A series of practical hints on canvassing, to stimulate 
the thought of both experienced and inexperienced 
agents. 


*The third volume of this series will be published on or 
about January 1, 1922. 
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POINT OF COMPENSATION LAW 
Workman Contracting Smallpox Through 
His Employment Claims Benefits 
Can the workman who contracts smallpox 
compel his employer to pay him benefits pro- 
vided for in the workmen’s compensation act? 
The Industrial Commission of Wisconsin in 
two cases from Marinette have just held the 
employer liable. The Lumberman’s Mutual 
Casualty Company of Chicago, which held the 
insurance of the employer, is of a different 
opinion and has filed an appeal in the cases and 
will carry the matter to the Supreme Court 

for final decision. 

Two claims, the first to be brought before 
the industrial commission under the occupa- 
tional disease act, are brought. The employer 
is the Laun Hardware Company of Wausau- 
kee. From the statement of the case as made 
to the industrial commission, William J. 
Haines, Menomonee, and Sherman J. Durfee 
of Wausaukee, in the fall of I919, were sent 
into the country by the hardware company to 
install lighting plants in farm homes. Both 
men contracted smallpox from a patient in one 
of the homes. The decision of the Wisconsin 
Industrial Commision says: 

It is perfectly clear to the commission from 
facts as they appear in the record, that ap- 
plicant (Haines) and Dourfee contracted 
smallpox some time while they were working 
in the Nejedic home. Later in the season there 
was an epidemic of smallpox in the com- 
munity, but such did not exist at the time ap- 
plicant became ill. 

The principal point in issue is whether the 
contracting of disease came as a hazard of the 
respondent’s business. This much is certain, 
that the disease was contracted while the ap- 
plicant was at work for the respondent. It 
was contracted in the place of employment, 
and we think in view of the fact that the work 
charged to the applicant and to Dourfee re- 
quired them to perform the service in and 
about this sick child and in the sick room, it 
was a hazard attaching to the particular man- 
ner in which the respondent company carrie 
on its business. We do not mean to insinuate 
that there was any laxness on the part of the 
respondent company. It is not a matter as to 
which anyone was particularly at fault, least 
of all the applicant and Dourfee. We conclude 
that there is liability. 

Under the decision Haines is given $1.46 for 

disability indemnity and $20 for the necessary 
medical attendance. Dourfee is given $39.02 
for indemnity and $8.50 for medical attend- 
ance. 
Notice has been filed by the Lumberman’s 
Mutual Casualty Company of Chicago saying 
that the decision in both cases will be con- 
tested and will be appealed to the courts, The 
cases have a far-reaching effect as they come 
under the modified provision of the work- 
men’s compensation act on occupational dis- 
eases. — 
Continental Casualty Progress 

Announcement made by the Continental 
Casualty Company of Chicago, of which H. G. 
Alexander is president, indicates that the com- 


TTT 


pany will close the year 1920 with admitted 
assets of over $7,200,000, and a policyholder’s 
surplus of $1,100,000; its premiums in 1920, 
gross, will amount to over $11,500,000, and net 
to over $9,500,000. These figures represent in- 
creases of over forty per cent in assets and 
over thirty-seven per cent in net premiums. 
The Continental Casualty writes a diversified 
business, including at least seventeen sub- 
divisions of casualty and miscellaneous lines. 

DECISION CANCELS 700 POLICIES 
Liability Concerns Insuring Employers in 

Sums Awarded to Injured Workmen 
Held to Infringe Law 

The right of Ohio employers to indemnify 
themselves through insurance contracts against 
liability growing out of accidents to their em- 
ployees, and at the same time enjoy their status 
under the State Workmen’s Compensation Act, 
was denied by the United States Supreme 
Court. The court refused to enjoin the Ohio 
Industrial Commission from revoking its order 
permitting Frank C. Thornton, of the Cleve- 
land Stamping and Tool Company, to enter 
into contract with an insurance company to 
cover liability resulting from injuries to his 
employees. The Industrial Commission 
ruled that if the tool company entered into 
such a contract it would forfeit all rights 
granted to it under the State Compensation 
Act. The court held that the commission had 
the right to make such a ruling. 

The effect of the decision will be to cancel 
immediately some 700 policies in which liability 
companies are pledged to pay self-insuring em- 
ployers the sums they pay for awards to in- 
jured workmen. 

The State’s case was based on the act of 
1917 which forbade those who desire to carry 
their own insurance to seek protection from 
liability companies. 

The liability companies admitted that under 
this act no new contracts might be made, but 
contended that the contracts already in ex- 
istence at the time of the passage of the act 
could be renewed indefinitely. This contention 
was denied by the Ohio courts and sustained 
by the United States Supreme Court. 


MAY TAKE UP INDUSTRIAL ACCIDENT 
BUSINESS 

J. E. Green Wants State Accident Fund to 
Enter Field 

James E. Green, superintendent of the State 
Accident Fund of Maryland is recommending 
to the State Industrial Accident Commission 
that it authorize the Fund to be used in the 
workmen’s compensation and industrial acci- 
dent fields. The commission is now consider- 
ing the recommendation. 

The State Fund is said to have been profi- 
table during the past year and Mr. Green is 
quoted as believing that it has saved employers 
a great deal of money. 
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COURT RULING IN FATAL 
ACCIDENT CASE 


Widow Sues Insurance Company In- 
stead of Insolvent Employer 





OBTAINS JUDGMENT FOR $2000 





Canadian Laws “Look with Disfavor Upon 
the Narrow Interpretation of 
Contracts” 


Definite ruling on the legal issue whether, in 
the light of a specific condition in a policy of 
insurance, the insurance company is bound to 
indemnify the insured until the latter has 
actually paid in money its liability to satisfy 
a court judgment, was delivered in the Superior 
Court of Quebec recently by Justice Weir, 
who refused to sanction a doctrine which 
would “allow an insurance company to escape 
its obligations by a mere technical objection.” 

Accordingly, the Employers’ Liability Com- 
pany Assurance Corporation, Limited, of Lon- 
don, England, was ordered to pay to Alexan- 
dra M. Melukhoff, widow of Nester Meluk- 
hoff, $2000, this amount being the extent of the 
company’s liability on a policy on which it had 
agreed to indemnify the Asbestos and Asbestic 
Company, Limited, for damages on account of 
the death of any employee while working for 
the Asbestos company. 

Melukhoff was fatally injured while working © 
in the Asbestos company’s mines in February, 
1915. The original action in damages was 
heard and decided by a jury but the present 
proceedings in garnishment were heard in 
Montreal. 

The issue turned on an interpretation of 
Condition “F” in an insurance contract as fol- 
lows: 

No action shall lie against the insurance 
company to recover for any loss under this 
policy, unless it shall be brought by the assured 
for loss actually sustained and paid in money 
by the assured in satisfaction of a judgment 
after trial of the issue; nor unless such action 
is brought within ninety days after final judg- 
ment against the assured has been so paid and 
satisfied, 

In the original action, the widow sued the 
Asbestos company for $5000 damages for her 
husband’s death. At that time the defendant 
company was insured with the Employers’ 
Liability Assurance Corporation, Ltd. 

Subsequent to the issue of the writ, the 
Asbestos company went into liquidation. The 
insurance company, however, undertook the 
defense, the main plea being that there was no 
fault imputable to the Asbestos company for the 
accident. A jury returned a verdict for the 
plaintiff for $5000 and judgment was entered, 
nominally against the Asbestos company, but, 
in effect against the insurance company. 

The judgment remained unpaid, and the 
Asbestos company being insolvent, the widow 
issued a writ against the insurance company 
to attach the amount of the judgment. 

The insurance company, as garnishee, con- 
tested the writ, pleading that there was no pri- 
vity of contract between the widow and the gar- 
nishee and basing its plea principally on the 
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We have an opening for an Agency Organizer and instructor for field development work in 
the middle west. An experienced man of good personality will be given a splendid opportunity 
at a good salary. Address confidentially, giving full particulars: 


William H. Hunt, President 


THE CLEVELAND LIFE INSURANCE COMPANY 


Cleveland, Ohio 


MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 


KANSAS CITY, MISSOURI Wanted by 


THE COMPANY. Backed and endorsed by the most substantial S O U Cs H E RN UN I O N 


and influential business men in Kansas City. 














THE MANAGEMENT. Practical insurance men of long experience Life Insurance Company 
and conspicuous success. 
nem: see, ae : 
" , e best territory 
in the country to-day. WACO, TEXAS 
DANIEL BOONE; President © DANIEL BOONE, Jr.; Secretary The Conservative Texas Company 











INSURANCE IN FORCE OVER $245,000,000 





For co-operation 
with agents in securing the 
complete satisfaction of policyholders 


THE EQUITABLE LIFE INSURANCE COMPANY 


. Sot F4€ 
é surance Company 


OF DES MOINES, IOWA. 


OF IOWA 


maintains a SERVICE Department which 
opens for them a broader field 
of opportunity and 





JAS. H. JAMISON, President 
NEW and up to date policy contracts. REAL SERVICE to Policy- 


ASSUTES SUCCESS. holders and Agents. NOT SO BIG to lose sight, of individual Agents, 

ig «enough to serveits c i tisfactorily. 

NEW BUSINESS IN 1920 OVER $52,000,000 SOME GOOD territory in I WA and SOUTH DAKOTA. cued tae 
gents. 























JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 











Insurance in Force Over $118,000,000.00 
Large Strong Progressive 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 
W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are = OQ;  —_—— Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 
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MORE 


than a mere promise to 
pay in the event of loss 


REINSURANCE 


is a pledge of co=-opera= 
tion. 


We help solve a surpris= 
ing number of problems 
for our REINSURED, 
as a part of the SERVICE 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


NEW YORK 
35 Nassau Street 


CHICAGO 
Insurance Exchange 











COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















conditions of clause ‘‘F” in its policy of insur- 
ance with the Asbestos company, as cited 
above. 

Justice Weir said that from the point of view 
of the Asbestos company the sole object of the 
contract it had with the garnishee was the 
latter's promise in the policy to indemnify it 
against loss from the liability imposed by law 
upon the assured for damages on account of 
bodily injuries or death accidentally suffered 
while this policy is in force by any employee 
of the assured. 

This was stated, the court said, with admira- 
ble clearness. Then followed certain condi- 
tions, and it was about the interpretation and 
application of condition “F” that the present 
issue arose. The court continued: 

Condition “IF” does not introduce a new object or 
cause of the contract, nor does it change the contract 
from one to pay the damages incurred by the insure d 
into one where the insurer merely promises to in- 
demnify the insured for money he has paid out. It 
is apparently a clause intended to protect the insurer 
against any carelessness, fraud or collusion of the in- 
sured with the employee claiming damages or other- 
wise. In view of the fact that the Asbestos Com- 
pany’s only connection with the claim was the physical 
act of sending it to the insurance company, which 
contested the claim until final judgment was rendered 
in favor of the widow, the importance of the Condi- 
tion “F” in the present case is hard to see. It had 
Carelessness, fraud or collusion 


attained its purpose. 
by the insured, or by anyone else, did not exist. 

The insurance company paid the costs of the nominal 
attorneys of the Asbestos Company as well as of the 
widow’s attorneys. This was a natural consequence 
of the obligation to defend the insured according to 
Condition “D”’ of the policy. By this same Condition 
““—D” the insurance company reserves the right fo 
elect to settle any claim against the insured or to pay 
the latter the indemnity provided by the policy. Pay- 
ment of the plaintiff’s costs of suit appears to be the 
beginning of the exercise of the insurance company’s 
right; but the insurer stopped, and did not pay the 
debt due to plaintiff in virtue of the judgment. The 
reason apparently is that since the inception of the 
action the Asbestos Company was put into liquidation 
and so became unable to go through the ceremony of 
paving plaintiff’s claim in whole or part before asking 
for the indemnity agreed upon from the insurance 
company, which evidently considered the absence of 
this useless routine opened up for it an avenue of 
escape from the payment of its just debt. 
and jurisprudence look with disfavor 


Our law 
contracts. It 


upon the narrow interpretation of 
is laid down in the civil code that all the clauses of 
a contract are interpreted the one by the other, giving 
to each the meaning derived from the entire act 
(Article 1018). Now the clear meaning of the policy 
is that in view of the payment of the premium by the 
insured the insurer will be responsible for the pay- 
ment of any claim arising from the death or injury 
of its employees. It is true, Condition “F” speaks of 
the loss actually sustained and paid in money by the 
assured in satisfaction of a judgment after trial of 
the issue, but. applying a mere literal interpretation 
of these words, it would appear that if only $2000 of 
the judgment debt of $5000 was so paid, the assured 
might still claim that it could not be called upon for 
the indemnity stipulated in the policy because such a 
part payment was not “in satisfaction” of the judg- 
ment, but only in “part satisfaction.” 

The assured (the Asbestos Company) has no real 
interest in making the objection based on Condition 
“EF” The stipulations of the policy have been 
honestly observed; in particular, the premium has 
been paid by the Asbestos Company to the insurance 
company; a fatal accident occurred to plaintiff’s hus- 
band, an employee of the assured, while at his work 
for which the assured is liable in damages according 
to the law, as evidenced by a final judgment. he 
Asbestos Company cannot escape by a mere technical 
objection from the obligations of its contract, nor be 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
backed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 





permitted to attempt to enrich itself at the expense of 
another. 

The insurance company also claims there is no 
privity of contract between plaintiff and the insurer, 
and supports its pretentions with a host of authori- 
ties from other jurisdictions where the English law 
system prevails. These articles cannot prevail here, 
inasmuch as Article 1031 of the Civil Code enacts 
that creditors may exercise the rights of their debtor 
when, to their prejudice, he refuses or neglects to do 
SO. By a judgment of the court the plaintiff is en- 
titled to exercise the rights of her debtor the in- 
sured, as well as of the liquidator, if any pret be. 


The court, however, held that her claim for 
a condemnation in excess of $2000 against the 
garnishee (the insurance company), was un- 
founded in law, as the liability of the insurer 
was plainly limited by the policy to the sum of 
$2000. 

Judgment as 
demned the insurance company to pay to the 
widow $2000, with interest thereon from June 
20, 1917, and the costs of the attachment pro- 


rendered, therefore, con- 


ceedings. 


POINT IN BURGLARY INSURANCE 
Stolen Goods of Seasonal Nature Recov- 


ered, But Held in Escrow by 
Official Order: 


What is the proper adjustment of a claim 
for a burglary loss when the merchandise is 
recovered but held in escrow by an order of 
county officials? The Kansas Insurance De- 
partment is inclined to order the insurance 
company to pay any loss which might be en- 
tailed because of the seasonable nature of the 
merchandise. At Westmoreland the store of 
G. A. Larson was robbed. The robbers were 
traced to Kansas City, caught and all of the 
goods recovered. The burglars wore some of 
the overalls, shirts and other clothing but did 
not injure the furs and other articles. 

When the goods had been returned to West- 
moreland the county attorney directed that 
they be held until the trial of the men. They 
were placed in storage. The insurance com- 
pany offered to pay for the damaged goods and 
the expense of identification and return. But 




















Prominent Agents and Brokers 














LEON IRWIN & CO., Inc., New Orleans, La. 
4 REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix : 

Insurance Underwriters BROKERS’ LINES SOLICITED 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mar. ROCHESTER 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 














GOBRINOS DE EZQUIAGA 
ESTABLISHED 1821, 
General Insurance Agents. 


Box 351 


San Juan Porto Rico 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 
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Actuarial Actuarial 
J. H. NITCHIE W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 








256 BROADWAY NEW YORK 
W. R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 

















JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 











FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansar Bidg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 


GEORGE B. BUCK 
ACTUARY 


‘Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 

















JNO. A. COPELAND 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 








F, M. SPEAKMAN, C. P. A. 














CONSULTING CONSULTING ACTUARY 
ACTUARY BURNS & SPEAKMAN, Certified Public Accountants 
Actuarial 124-126 HURT BLDG. ATLANTA, GA. THE BOURSE PHILADELPHIA 
FACKLER AND FACKLER T. ©. RAFFERTY ABB LANDIS 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 





CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEp 
10 Jackson Place, N. W. Independent Life Building 














c= 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 











A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 











FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 











Insurance Examiners and Adjusters 








BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 
Phone Rector 8591-538-652 


INSURANCE ADJUSTERS 





Claim Investigations Appraisements (Auto Damage) 
Claim Adjustments Adjustments (Aero Claims) 
Auto Subrogation Claims 
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Miscellaneous Insurance 











Insurance Examiners and Adiusters 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 











Insurance Lawyers 














IRELAND 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Actna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consu. at Bel- 
fast. Cables: McIldowie, Belfast. 











the merchandise is not back on the shelves of 


the store and cannot be sold. Furs particularly 


are seasonable merchandise and the selling 
season for these will be over soon. Larson 
contends that he ought to have full pay for 
the goods and the company take the merchan- 
dise. Or he is willing to let the stock remain 
in storage until the trial and then accept what- 
evel loss there may be. The insurance com- 
pany wants to settle on the basis of the ex- 
pense of recovering the merchandise and the 
damaged goods. The Insurance Department 
is directing the company that it must stand 
whatever loss may be caused by holding the 
goods in storage pending the trial. 


The Value of Human Life 


Human life is far more valuable than prop- 
erty, but you wouldn’t think so from insurance 
statistics. About ninety-six per cent of the 
structures in the United States are covered by 
insurance, yet only eighteen per cent of the 
men of America carry life insurance. 

Why should a man protect his property to a 
realizes what loss he would sustain by fire. He 
replace his property, but not his life. Possibly 
he insures his property because otherwise he 
could not obtain a loan on it, or because he 
realizes what loss he would sustain by fier. He 
does not care to take a chance on his real prop- 
erty, yet he will take a chance on his life. It 
would seem the life insurance people have a 
big, fallow field in which to work.—Philadel- 
phia Public Ledger. 


New Directory and Market Data Book 


Crain’s Market Data Book and Directory of Class, 
and Technical Papers, now on the press, 
promises to be of unusual interest to advertisers gen- 
rally and users of trade and technical papers in par- 
It not only lists all of the business publica- 
giving circu- 








Trade 


ticular, 
tions of the United States and Canada, 
lations, rates, type page sizes, closing dates, etc., but 
supplies a market analysis of each trade, profession 
and industry. Thus the reader is given the basic 
facts of each line in which he may be interested, in- 
cluding its buying power, buying methods, character 
of requirements, etc. The volume, which is bound in 
cloth and contains nearly 500 pages, is published by 
G. D. Crain, Jr., 417 S. Dearborn street, Chicago. The 
Price is $5. Orders in advance of publication are 
being accepted at the rate of $3.75.—Adv. 
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ON THE PERSONAL SIDE 














A. A. Johnson, who has been connected with 
the Manhattan Life for several years in its 
San Francisco territory, has been advanced to 
the position of manager of the San Francisco 
office. He takes the position left vacant by the 
recent resignation of Geo. B. Shelton. 

Leonard C. Jones, Pacific Coast general 
agent of the Georgia Casualty Company, has 
been appointed by the Lion Bonding and Surety 
Company as the Pacific Coast general agent of 
its accident and health departments. 

Philip A. Crosby has been appointed com- 
pensation and liability underwriter for the 
Pacific department of the Royal Indemnity. 

Charles W. Helser, vice-president of the 
West Coast Life Insurance Company of San 
Francisco, in the last issue of the Pioneer, the 
West Coast’s monthly publication, states that 
the company will close 1920 with approximately 
$50,000,000 of insurance in force, which is a 
gain of about $10,000,000 over the record for 
1919. He also states that the assets of the 
company will show a gain of approximately 
$1,000,000. 

James Fresch of New York, chief surveyor 
in the United States and Canada for Lloyds, 
visited Vancouver, B. C., last week. 

Wilbur E. Mallalieu, general manager of the 
National Board of Fire Underwriters, left 
Christmas afternoon for the Pacific Coast, 
where he will attend to the installation of the 
new branch office of the National Board. 

A. R. Monroe, president of the Newark 
Fire, is in Chicago visiting friends over the 
holiday season. He is accompanied by his wife. 
Mr. and Mrs. Monroe will take a vacation in 
San Diego, Cal. shortly after their return 
to Newark. 

William J. Bretsch, examiner in the South- 
ern department of the Commercial Union, will 


+ 





The circulation of the publications of 
The Spectator Company, including THE 
SPECTATOR, amounted for the year end- 
ing January 1, 1920, to 1,247,605 copies, 
averaging about 24,000 weekly. These 
standard publications, covering life, fire, 
casualty and miscellaneous insurance, 
are recognized as authorities in their par- 
ticular lines, and many have received 
the endorsements of the United States 
Government and State Insurance Depart- 
ments. The statistical and historical 
records of the various insurance com- 
panies, news and educational articles, 
and convincing arguments rendering the 
prospect's mind receptive to the solictta- 
tion of insurance men, are thus given 
wide public circulation, constituting the 
most valuable SERVICE to the insur- 
ance companies. 
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become an examiner in the office of Fred S. 
James & Co., on January 3. He had been an 
examiner in the Commercial for eighteen years 
and leaves because of the opening of the new 
department of that company in Atlanta. 

S. J. Evans, the well known New York Life 
agent at Los Angeles, Cal., celebrated his 
seventy-eighth birthday in July last, but is still 
an active and tireless worker in the field of 
life insurance. He joined the forces of the 
New York Life nearly thirty-four years ago, 
and his persistence and success in the business 
may well be emulated by many of the younger 
men. 

Frederick W. Day, manager of the New 
York department of the Royal of Liverpool, 
on Tuesday honored S. H. Quackenbush with 
a luncheon at the Down Town Association. 
Mr. Quackenbush will next week assume his 
new duties as assistant Western manager of the 
Royal. James Keeley, the new agency super- 
intendent at New York, was among those 
present, 


Casualty Staff Completed 

Bartholomay-Darling Company of Chicago, 
who were recently appointed general agents 
for the Indemnity Insurance Company of 
North America, have completed their casualty 
staff as follows: 

A. C. Arnold, formerly with the Fidelity 
and Deposit Company, becomes manager of 
the surety department. J. H. Darrah will be 
manager of the casualty department. T. M. 
DuRocher, underwriter in charge of casualty 
matters. E. J. Brink, in charge of burglary 
and plate glass department. Harold L. Dear- 
born, engineer and inspector. Mr. Dearborn 
will be assisted by C. J. Grant and C. N. Geider. 
J. J. Hill will have charge of the claim depart- 
ment. 


The city grading system of the National Board 
of Fire Underwriters is coming into more general use 
throughout the country. 

—The New Brunswick Fire of New Brunswick, 
N. J., has reinsured its Pacific Coast business in the 
United States Fire of New York. 


—The Massachusetts Bonding and Insurance Com- 
pany has become a member of the Bureau of Personal 
Health and Accident Underwriters. 

—A new organization of three members known as 
the Water Damage Conference has been organized 
by the National Liberty, 7Etna Casualty and Surety 
and the Maryland Casualty. 

—The North American Fire of Des Moines has 
entered New York and appointed Ballard and Green, 
Inc., New York, as general agents for New York, New 
Jersey, Pennsylvania and Maryland. The North 
American taxes the place of the Central National of 
Des Moines, which is retiring from Eastern territory. 

—The Helena (Ark.) Water Company has increased 
the capacity of its plant from two and a half million 
gallons a day to five millions, with a reserve of more 
than a million gallons. This will entitle the town to 
a lower rating, which will amount to a saving of from 
$50,000 to $60,000 a year in premiums paid.- 
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INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 
An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. ’ 


J. O. LAUGMAN A. JQHNSON 
President Sec. & Med. Dir. 





OPPORTUNITY 


Capable life insurance man for superin-= 
tendent or agency director. Good salary 
to the right man. Address E. S., care 
THE SPECTATOR, P. O. Box 1117, City 
Hall Station, New York City, N. Y. 




















“Merchants Life Insurance’ Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


WM, A. WATTS, President 





LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 




















AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 





Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


NATIONAL 
CASUALTY 


desired. 








Write for information relative to open territory. Have two 
or three agencies with business established where change is 














SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Seng oro | Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 





WANTED—THREE 


Three General Agency Contracts Open 


Northern Missouri—Illinois—Pennsylvania 
WRITE 
W. FRANK SMITH, Agency Manager 


AMERICAN NATIONAL ASSURANCE CO. 
St. Louis, Mo. 























GULFPORT, MISSISSIPPI. 











American National Insurance Company 


of Galveston, Texas 
W.L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 


ASSETS 

Real Estate Owned..... TON BOON SOOO GION OC TCC ROO CADE Le $884,324.41 
Mortgage Loans, First Liens................... iplevarace a grevsionesavs 3,091,830.79 
Loans Made to Policy Holders on Company’s Policies.......... 651,057.17 
“Eo | NIE SOE ROMA RS errr Seon EAL Sari Hoenn cor Wena 1,589,468.02 
eae ANNI ofa ol os ello co is ieu.asd°a aos ate IRR RIOTS ears eee IS 32,600.00 
RROrETRCHEONIO TCU DEI Us 5 65:0 ere Fin wis crass wiehre @ olessis a era sieeie steno 46,679.22 
CR A TI EES rea reopens e nr Aye greta er Wert eran 690,373.70 
Interest Due and Accrued......... Ieieip fatal si eliulnieisneue  Slarslsuareera ene ave 157,631.02 
Net Deferred and Uncollected Premiums..................... 168,995.02 
DS BE SSS A es Remmi arer earn ie eCescor nea war foe 2,827.02 

$7,315,786.37 

LIABILITIES 

Net Reserve American Experience 3 and 34 per cent.......... $5,743,808.08 
Special and Contingent Reserve.........2.secccccccssccvcess 226,521.59 
Death Losses in Process of Adjustment... ......0.ccccssescee- 52,029.75 
aE Coie GMB RAR oho os ah, Sousa st.oT one 4s Sd oF Wig ote. wid rails oI RNY 100,120.13 
EAU UGC a5. s. oon 6 0:01020:6.9. 0rar0is) a0 wiergies em o/nib)s «1054. OO OO 
PiererAA PEPER IINUAD a: 55-<ingtbinte 6c sin (n eave 6in's s/ vies! aiala eines oie 185,842.40 
OUTS Ue a pia eisisiale ais sfaile.eiie'eie glee’ sia elsiisieais 757,464.42 
Suepius cecarity to Policy: Holders... 0.0006 acc i ce ce vies dose 1,193,306.82 


$7,315,786.37 
Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7,175,570.00 


**Anchor to the Anico”’ 


For Further Particulars Write to: 


Cc. Ss. Hu 4 
W. J. Shaw, Secretary and Mgr., Industria! Department 


tchings, Actuary and Agency Mgr., Ordinary Department. 
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WILL IT PAY? LISTEN! | 7 
A glance at our statement, which shows an f 
increase, in three months, of the ‘unearned premium The PENINSULAR CASUALTY INSURANCE CO 
dal ypoesgomne. to $170, 000, proves the popu- e 
arity of our company among agents. r 
be have now employed a Fo scorn Re ag Home Office —BAY CITY, MICHIGAN 
and rating expert whose entire time will be de- i x 
voted to serving our agents’ needs. Authorized Capital $250,000.00 
Do 7 - that you could use such a 
ice? Would it a 
eet stemank, 3 Now writing—Accident and Health Insurance, Live Stock. 
Unearned Premium Reserve...... $211,913 Commencing January Ist, will write General Casualty Lines, 
Capital Paid Up........ $876,850 including Automobile, 
GES Net Surplus............ 377,107 Attractive Agency Proposition in Michigan, and will soon enter 
GRAND RAPIDS+ MICHIGAN SUrPlus to Policyholders.......... $1,253,957 adjoining States. 
gC 2 ee $1,485,511 Steet eae L Veh " 
olon C. Lillie, owry Vahey armon J. Wells 
THE PENINSULAR De eee eee CO. of AMERICA | President. Managing Underwriter, Secretary and 
COLON C. LILLIE, Pres. J. FLOYD IRISH, Secy. and Managing Underwriter | General Manager 
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$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 100,000 Claims Paid $2,500,000.00 


Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000.00 


Re-Insurance Business Only. 








Unusual Agency Opportunities at present in 
Minnesota, Indiana and lowa. 














Home Office Our Leading Salesman in 1919 made $12,000.00. 
314-320 M.B.A. Bldg. Mason City, Iowa |! | Business Men’s Assurance Company 
»s | W. T. GRANT, Vice=Pres. KANSAS CITY, MO. 

















if you can write Ordinary and Industrial THE RIDGELY 


business in an exceptional field, under a proe || PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


i aaa ae age Sickness and Accident Insurance 
offices, all making exceptional records an FOR ODD FELLOWS ONLY 


incidentally green=backs, address (in strict 


gressive live-wire manager, who controls five 





‘ Surplus to Protect Policy-Holders -= = «= $241,214.11 
confidence to you) Box 75, Ironton, Ohio. Deposited With Massachusetts State.Treasurer, $100,000.00 

















to push our fiveepointenine policies. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


FIRE 
RE=INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. | “THE COMPANY OF CO-OPERATION” 


WEMPLE & COMPANY, Inc, ||| "2 B85 MOINES LIFE & ANNUITY Co: 


— es ee a a Home Office—Reghttes Tribune Biig.—Des Moines, lows 


H R. Wempl H M. Schnar . 
oo pe tte 4 Q WE WANT AGENTS 




















LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


Mane Office - - - : - - : Nashville, Tennessee 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums....................-5+: $996,557.81 

SN MEIN ice ich ratakeiec oie 6 1616'S 8 nla A ale te aDS 242,981.13 

SDMA canis ass icis sigit sa) vieieisieiwin's ele sess o's sinicale $250,000.00 

SE PEARL Gs css wean einesise'e wae sae aew ses 956,350,28 

Surplus to Policyholdoers ........scccscsccececsoss 1,206,350.28 
Total Assets.............. $2,445,889,22 


WM. H. PALMER, President W.H. McCARTHY, Secretary 


A FEDERAL INSTITUTION 


We REYOTD MEET 
Ph leer UY 


| 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


The security of the Old Line. Surrender Values, and Special 
The economy of the Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 
WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 








National Liberty 
Jusurance Company of Amertea 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1920. 
CASH MCapital es :.-<.-6:s2 oc «. wives das a 5400 00 «2 Sa OU OMUNOS 
sa igs we Wa wed Mis we 4a ak alas ark oo 
Liabilities including Capital................... 7,638,598 .389 
GE SAMIR co soca og ig vats woes re Jas én ooeu ee UOST 108 
Surplus to Policy Holders...... ....... 4,109,647 .98 


HEAD OFFICE: 
709-717 Sixth Avenue, Cor. 4ist Street, New York. 


GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 























GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 

















1857=—The Oldest Life lusurance Company in the West==1920 


St. Louis Mutual Life 
Insurance Company 
ST. LOUIS, MO. 
Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
_ Address inquiries to the Home Office, St. Louis, Mo. _ 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 








THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kansas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 











ESTERN ASSURANCE COMPANY 
OF TORONTO 


Incorporated 185 
FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1920 


Ee eee ee Re eT Ey, $4,973,932.20 
SURPLUS IN UNITED STATES.................. $1,900,899.73 
TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1919 INCLUSIVE..................000. $45,676,033.35 








IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 








Address—F. P. METZGER, Agency Director. 
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Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Benefielary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Miilion Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


H interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 





GEORGE WASHINGTON LIFEINSURANCECO. 


Charleston, West Virginia 
We have a few attractive Agency openings in the 


State of North Carolina. If you are in earnest, ad- 
dress: 


BUFORD R. STONE, STATE MANAGER 
REIDSVILLE, N. C. 





ae eS 


Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 








Insures men, women, and children against loss by 
sickness, accident, death, aH under one policy 
Premiums 5 cents to 50 cents per week, 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 





I. M. SHEFFIELD, Secretary 











Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 




















GROW T H 


Premium Income ! | Premium Income 


Ist Half 1919 Ist Half 1920 


$500,000 | $800,000 
INCREASE 60% 


Provident Agents Share This Prosperity 


THE PROVIDENT 
LIFE AND ACCIDENT INSURANCE Co. 


_ = 6 GHATTANGOGA Tas 


Home Friend ly Society 
of Baltimore, Maryland 
has grown so in popularity until it is now generally conceded to be 
®‘one of the leading Industrial life insurance companies in America’’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates and Terms to Agents 


CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 








U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. ¥. Olép 


CHAS. H. PQST, U. - Manager ° 
UR. C. CHRISTO’ HER, Assistant U. 


. Manager 


THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established’ 1869 
OF LQNDON 


LONDON GUARANTEE & ACCIDENT T 60, Ltd. °ewavano 


Head Office: CHICAGO, ILL. FP. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 Jahn Street, New York. 
STOKES, PACKARD, HAUGHTON & SMI play 
434 Walnut Street, Philadelphia, Pa. 


ident Managers 
145 Milk Street, Boston, Mass. 








Res 
ELMER A. LORD & CO. "iesiden Managers 
ASSURANCE COMPANY, 


PHCENIX LIMITED, OF LONDON 


(ESTABLISHED 178 


FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
any ee AND RIOT, AND — Saneerren 
AD OFFICE FOR THE UNITED ST. 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 














AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident. 
Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. 
C. O. PAULEY, Sec’y. & Treas. 


Westminster Bldg. 
CHICAGO, ILL. 








United States Fidelity & 
Guaranty Company 


Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 
JOHN R. BLAND, President 


semen 30, 1920. 
a PAID IN CASH. 
SURPLUS...... 
RESERVES. . 





. $4,500, 000.00 
a O41, 668.16 
.20,683,173.62 24,624,841.78 


$29, 124,841.78 











TOTAL CAPITAL, SURPLUS AND ) RESERVES. nae 








Casualty Life 


RE-INSURANCES 


WILLIAM GC. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 














SAFETY for 
THE WIDOW’S MONEY 


Through The 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 
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IT IS VITALLY IMPORTANT 


as a salesman of Commercial Accident and Health Dis- 
ability policies that you learn more about Continental In- 
come Protection forms—the forms that sell and stay sold, 
backed by the greatest Accident and Health Insurance 
organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. Alexander, Pres. 


General Offices: Chicago, U.S. A. 
Canadian Head Offices: Toronto, Ontario 











HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual! building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associ ations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This bookis substantially boundin cloth, wit h gold title. 

PRICE $2.00 PER COPY 

Orders and remittances should be sent to 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 














FOR FOLDER 
SHOWING ELABORATE DISPLAY 


MARINE INSURANCE CHART 
1920 Edition 


A new publication entitled ‘‘Marine Insurance Chart’’ has just been 
issued, and displays the 1919 marine and inland transactions of the 
marine and fire-marine insurance companies operating in the United 
States. It is printed in the form of a fo}der which may be readily carried 


in the pocket. 
PRICES 


Oe SEE 
500 copies 
DOOD COPIES oi. .oieiis cies aso 


FLEXIBLE BINDING 
Single Copies $1.0 100 copies 


THE SPEC rATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
{NSURANCE EXCHANGE NEW YORK 


SECOND SUPPLEMENT TO THE HANDY GUIDE FOR 1920 

The Spectator Company has issued the second supplement to the 
1920 edition of The Handy Guide to Premium Rates, Applications 
and Policies, This supplement contains new policies and the rates 
thereon for such companies as have recently issued new forms, thus 
bringing The Handy Guide fully up to date. Copies will be furnished 
to those subscribers to The Handy Guide whose names appear on our 
books at twenty-five cents each. The price to non-subscribers will 
be fifty cents. The Handy Guide for 1920, with the supplements bound 
in, will be furnished for $4.25, plain edition; $4.50 indexed edition; 
gent postpaid on receipt of price. Address all orders to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





Single ne. 
12 copies. 
50 copies. 
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JUST OUT: 
Farmer’s Special Disability Policy; 
New Accident Policy; ; 
New Semi-Commercial Policy. 


Besides: 
Nurse Special; Teacher’s Special; 
Business Women’s Special Policies. 
Oe policies are built to fit the occupation. That’s why they are easily 
sold. 


Full particulars on request. 


INTER-OCEAN CASUALTY COMPANY 


J. W. Scherr, President. W. G. Alpaugh, Secretary, 
CINCINNATI, OHIO 
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LIFE INSURANCE Co. 


i. _ CONTRACT 
GOOD Seroey 
- FOR GOOD MEN | 


CBRobbins, Pres. GB Sveboda, Secy 
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PURE LIFE 
INSURANCE 
PROTECTION 








‘‘Keep Southern Money at Home”’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


otton States. 


LIFE INSURANCE CO-Menrtis) 


The Fraternal Protective Association 
12=20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 














Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTo. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 




















WISE AGENTS PUSH 


‘AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 


J.C. O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 














THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 























ADVICE OF GREAT VALUE TO 


THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN- 
DORSED BY PRESIDENT-ELECT HARD= 
ING, PRESIDENT WILSON, AND 
EX-PRESIDENTS CLEVELAND, 
ROOSEVELT AND TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR 
Sample copy 15 cents 


100 copies..........$4.00 
500 copies..........15.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 Wittiam STREET 
INGIIRANCE EXCHANGE NEW YORK 


1000 copies...... ..$25.00 
5000 copies........ 100.00 
10,000 copies. ....... 180.00 














THE SPECTATOR 
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AWebsard Ube 817083. 


Light Viewand Cue (tandied Lovett 10 DOLLARS. 


rH - 
FLETCHER AMERICAN NATL BANK 


INDIANAPOLIS ,INDIANA. 





























Pay FoR. ITT 
INSTALLMENTS 


“SOMETHING DIFFERENT” 


This Policy is Getting the Business. Over $9,000,000 Written in Ten Months. 


1921 


WHAT ARE YOUR PLANS? 


GENERAL AGENTS SEEKING NEW CONNECTIONS FOR 1921 SHOULD WRITE US’ | 
WE HAVE FINE TERRITORY OPEN 


RESERVE LOAN LIFE INSURANCE CO. | 
INDIANAPOLIS, INDIANA F 
Insurance In Force, Over $49,000,000.00 





























